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WITH THESE | 
FACT-FINDING MACHINES 


a One of the largest and most dra- 
as matic demonstrations of modern busi- 
ys ness machines ever planned will be 
F held this year by the International 
_ Business Machines Corporation at the 

ek National Business Show in New York 


nee Executives interested in greater 
sear speed and accuracy should see the 
et International Electric Bookkeeping and 
Accounting Machines produce com- 

plete printed reports. They should 


ce watch the Automatic Multiplying 

eo Punch record results in cards at the 

as rate of 1500 per hour. 

= The coordination of men, minutes 
sf and machinery for efficiency and 


greater economy will be emphasized 
in the display of International Time 
Recorders aa Electric Time Systems. 


International All-Electric Writing 
Be Machines and International Industrial 
at Scales will also be prominently dis- 


i played. Other International Business 
e Machines of unusual interest include 
a Protective Devices, Sound Distribu- 
= tion Systems, the International Ticketo- 
. graph, and the International Proof 
Machine for Banks. 
Time: October 18th to 23rd 
a Place: Port of New York Authority Building 
ae 8th Avenue at 15th Street 


MACHINES RPORAT LON 


General Offices: Branch Offices in 
270 Broadway, New York, N. Y. one Principal Cities of the World 


A, nswer call or 
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Above: 


International 
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The Market 


—Finfoto 


Situation 


Business trends continue to be unimpressive, for this time of year. 
But no indications of more than a minor recession have yet appeared. 


J AST week’s Presidential “fireside chat,” which had 

been so widely looked to for possible indications 
of a change in Administration policy toward business, 
contained nothing new as a market factor unless it was 
the absence of much of the invective that has charac- 
terized other messages of similar nature. Provided it 
can be put through Congress, new crop controls will 
be devised in an effort to obtain so-called balanced pro- 
duction together with high farm product prices. And 
at the same time higher wages and shorter working hours 
will be sought for industry, and efforts made in the face 
thereof to keep prices for industrial products low. The 
mere threat of all of this has of course been one of the 
contributing influences in the two-month decline in stock 
prices, and the fact that a special session of the legisla- 
tors has been called to enact these objectives can hardly 
be regarded as being bullish. Except for the conviction 
that they will be raised, uncertainty concerning taxes is 
as great as ever. 


This set of circumstances has come at a particularly 
unfortunate time for share prices. The slight recession 
that has so far been shown by general business, and the 
only minor further readjustments which would seem to 
be necessary to bring about a correction of the excesses 
of the early part of the year, would not ordinarily have 
brought about the 27% per cent decline in the industrial 
stock average that occurred in the two months following 
the August 14 peak. But the rapid melting of stock 
prices has itself undoubtedly taken its toll in impaired 
confidence, and psychology is further affected by the 
rapidity with which the Administration changes its mone- 
tary policies. Thus, while adhering to the view that the 
current business recession will prove of only minor im- 
portance in extent, existing conditions are not such as 
to accelerate recovery, and its duration may cover three 
or four months in the future as well as the several months 
already behind us. 

(Please turn to page 27) 


TeFINANCIAL WORLD STOCKOMETER 
130 T T 
118 | || BAB 
112 | | | 
106 
PrN \ 
< 9 SENSITIVE STOCK AVERAGE 
76 
70 
58 1000 
52 ~ aS] 
12 BROKERS’ LOANS 
22 8 VOLUME OF SALES 3 
w 
alisis if if MEAT) Li itt tt | 
2 Li 26 
MAM J JASOND)I FMAM J JASOND)J MAMJJASOND}J MAM J} 7:14 29:28 4 11:18 25 8 15 22 2% 6 13 20 27,3 1017 24 15 22 29 
iL 1934 1935 1936 JULY + AUG. SEPT + Och + NOV. | DEC 


| 
ij 
t ! 
| || 
» 
| | 
| 
j 
H 
i 
| | 
: 
| H 
- 
| 
! 
i 
— 
j 
H 
| 
° i 
‘ 
| 
| F 
| | 
| 
| 
3 
4 


4 The FINANCIAL WORLD 


Vol. 68. No. 16 


Time Lags: 


At the bottom of no depression period have both busi- 
ness activity and stock prices turned up simultaneously. 
Examination of statistics covering the depressions of 
1894, 1896, 1903, 1907, 1921 and 1932 show that there 
was anywhere from one to nine months difference be- 
tween the times bottoms were established by industry 
end stocks. In the first of those periods, stock prices 
hit bottom in January, but business continued to decline 
until July. In 1896 there was but one month’s differ- 
ence, stocks reaching their extreme low in August and 
business in September. In 1903, business and stocks hit 
a bottom about the same time, but for business the 
turn was a false one, several months’ rise into 1904 
being followed by a renewed decline to levels almost as 
low the following August. In the meantime, stocks were 
waking irregular progress toward higher levels. Novem- 
ber, 1907, saw stocks turn upward, followed by a turn 
in business in February, 1908. In 1921 business reached 
its absolute low in March; from March until July very 
little improvement was discernible, and a seven months’ 
bottom was established. For the first time in more than 
half a century stocks had lost their barometric value, 
continuing to decline until August, a month after busi- 
ness had turned definitely upward. And in 1932 busi- 
ress reached bottom in June, while the lowest stock 
prices were reached July 8. 


Business: 

Although general business activity has been slowing 
down preceptibly in recent weeks, in the aggregate trade 
and industry still are above the levels of a year ago. An 
important exception is found in the steel industry, with 
a 63 per cent operating rate comparing with about 74 
per cent for the same week last year. The movement of 
goods, as measured by freight traffic, for the October 2 
week was 3.4 per cent higher than the corresponding week 
of 1936. And production of electricity—another statistical 
series having definite value in the measurement of busi- 
ness activity—is 5 per cent higher than a year ago. Gains 
in both electric output and rail traffic, however, are con- 
siderably narrower than those witnessed earlier this year. 
During periods of model change-overs automobile pro- 
duction loses much of its importance as a factor in meas- 
uring general industrial activity, but it is nevertheless in- 
teresting to note that output of nearly 72,000 units for 
the week ended October 9 was more than 70 per cent 
higher than that for the corresponding 1936 week. All 
in all, while business is currently experiencing a reces- 
sion from its peaks of the first half of the year, the decline 
has been gradual, and has attained nothing approaching 
the proportions which would furnish basis for alarm con- 
cerning the coming several years. 


Steel: 

Operations in the basic steel industry declined again 
last week, to about 63 per cent of capacity, and it is 
estimated that current shipments still are about 15 per 
cent ahead of incoming orders. Automotive buying has 
remained at disappointing levels, and despite the auto- 


nobile industry’s optimistic statements concerning sales 
prospects it appears that it is proceeding along cautious 
lines. Nevertheless, with Ford not yet in production on 
its new models, resumption of buying by that source and 
moderate increases in demand by several other steel cus- 
tomers would just about sustain the steel mills’ present 
operating rates. So far as fourth quarter steel com- 
pany profits are concerned, these will probably compare 
unfavorably with the results for the final three months 
of last year. The industry’s operating rate during the 
last 1936 quarter averaged around 75 per cent (against 
about 63 per cent now), and incoming steel orders will 
have to increase substantially if that average level is 
to be duplicated during the current period. 


Machine Tools: 


The index of new machine tool orders moved upward 
in September for the second consecutive month, but the 
rise in the combined index to 210.7 as against 179.8 in 
August and 118.5 in September, 1936, was due to a gain 
in foreign orders in a volume which more than offset 
a decline in domestic business. The domestic index fell 
to 119.0 as against 115.4 in July and 129.5 in August, 
but remained well above last year’s levels of 82.9. The 
foreign index was 91.7 in September, as compared with 
50.3 in August and 35.6 a year ago. The increase in 
foreign business lends substance to the reports that the 
machine tool builders could take as much business from 
abroad as they wished, but preferred to take the domes- 
tic orders first for obvious reasons. But with a reduc- 
tion in the pace of domestic activity, the slack has been 
taken up by orders from abroad. Seasonal factors should 
influence an upturn in domestic demand over the balance 
of the year, but the gains may not equal those of 1936. 


Rayon Industry: 

Deliveries of rayon yarn to domestic mills in Septem- 
ber are believed to have declined moderately from August 
levels, and demand is likely to continue spotty as stocks 
are adequate. No immediate change in the price struc- 
ture is expected, despite the declining trend in the cot- 
ton market. It is pointed out that rayon prices have not 
been boosted unduly, and there is no great amount of 
pressure on the price structure because of an over-bought 
condition. While some curtailment in production is like- 
Jy unless producers accumulate supplies in a more ag- 
gressive manner, the situation appears to be more healthy 
than that in cotton or wool. 
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Cross Currents 
the Bond Market 


High grade bonds have 
held comparatively steady 
in recent months while 
secondary issues have 
slumped, with the result 
that the spread between 
the markets for the two 
groups is unusually wide. 
Recent action of medium 
grade rails compares un- 
favorably with industrials 
and utilities. The current 
discrepancies are likely to 
be reduced by future cor- 
rective movements 


HE bond market as a whole 

reached its peak last January, 
when practically all sections of the 
list reached the highest prices in 
many years. The culmination of an 
advance of almost five years duration 
in both high grade and secondary 
bonds was brought about by two sets 
of factors: 1) Federal Reserve pol- 
icy, which sharply curtailed the large 
excess bank reserves of the country ; 
2) a series of events in which both 
the Administration and organized 
labor figured prominently, portending 
a reduction of the profit margins of 
industry. 

Late in January, the Federal Re- 
serve Board announced an increase of 
33% per cent in member bank re- 
serve requirements. Although, in view 
of the huge excess reserves existing 
at that time, it was not generally be- 
lieved that this action would have any 
great effect upon long term credit, the 
resultant narrowing of the credit 


granting power of the banking system | 


at a time when commercial loans 
were showing a strongly defined up- 
ward trend did find quick reflection 
in the market for U. S. Government 
and other high grade obligations soon 
after the first part of the increased 
requirements for bank reserves went 
into effect on March 1. The decline 
in high grades had a sympathetic ef- 
fect upon the market for ‘bonds of 
lower quality. Such bonds, however, 
are also strongly influenced by profit 
trends since their standing is more 
directly affected by the degree of 
prosperity enjoyed by industry. Thus, 
the fulminations of Administration 
leaders against increases in prices of 
manufactured goods and the growing 
aggressiveness of organized labor in 
demanding higher wages and shorter 
hours created doubts concerning the 
ability of industry to maintain the 
higher margins of protection for fixed 
charges which had been realized in 
1936. 

Subsequently, the adverse effects 
of the credit tightening policies upon 
the Government bond market caused 
the authorities to reverse their posi- 


tion in large part and the markets 
have witnessed a series of steps cal- 
culated to maintain money market 
ease and low interest rates. This 
change in policy proved partially ef- 
fective and the high grade bond mar- 
ket recovered more than half of its 
March-May losses by mid-August. 
Since that time, there has been a 
small decline in high grades but the 
market for this classification has been 
reasonably steady in a price range not 
far below the first quarter highs. 

On the other hand, medium grade 
and speculative bonds have declined 
with only minor interruptions to the 
downward trend since last February. 
The result has been that the trend 
toward a progressive narrowing of 
the spread between high grade and 
medium and lower grade bond yields 
which characterized the bond markets 
of the years 1933-1936 has been re- 
versed. In periods of prosperity, the 
difference between the yields on gilt 
edged corporation bonds and those 
afforded by medium grade issues nor- 
mally narrows to one per cent or less, 
but when business enters a cyclical 


TREND OF BOND YIELDS BY QUALITY GROUPS 


~~ 
4 


A 7 


S 


PERCENT 


10 


SOURCE. Standard Statistics 


1929 1930 1931 1932 1933 1934 1935 1936 1937 


| 
| 
| 
H 
| 
| 
) | Se 
| 
| | 
i 
| 
| | 
i 
; 
i 
| | | 
i 
i 
| 3 
' 
og 
| 
= 
| | 
= 
10 
H 


6 


The FINANCIAL WORLD 


Vol. 68. No. 16 


downward trend, credit factors, which . 


are not of primary importance to 
high grade issues, become the con- 
trolling factor in the market for sec- 
ondary issues. Fears of financial dif- 
ficulties for the less strongly fortified 
companies caused the average spread 
between the yields on the two groups 
to widen from one per cent in 1929 
to about three per cent in 1932, Dur- 
ing the four succeeding years, this 
spread was progressively reduced, 
and at the end of 1936 amounted to 
only about one and one-third per cent. 
But as a result of the divergent trends 
between these two divisions of the 
bond market in 1937, the difference 
has increased to about two per cent, 
as may be seen from inspection of 
the chart accompanying this article. 
If we were destined to undergo a 
protracted decline in business volume 
and profits, it would be reasonable to 
expect a further widening of the 
spread in yields such as occurred in 
the years 1930-1932. On the other 
hand, accepting the premise that the 
current recession in business activity 
will not be of long duration, it ap- 
pears logical to look for market re- 
adjustments which will close at least 
a part of the gap which has widened 
during the past six months. This 
could be accomplished by a recovery 


in second grade bonds, a decline in 
high grades, or both. Assuming that 
business activity will resume the long 
term upward trend within the next 
few months, second grade issues gen- 
erally could scarcely fail to recover 
from current relatively depressed 
levels. As to the question of whether 
or not high grade obligations will de- 
cline, the answer lies largely in the 
measure of success attained by the 
Federal agencies in their efforts to 
keep interest rates low. There have 
recently been tentative indications that 
the measures adopted by the Reserve 
Board and the Treasury for main- 
taining artificial ease in the money 
market are losing some of their effec- 
tiveness. Unless business and com- 
modity prices are destined to go into 
a prolonged decline, thus reducing the 
demand for bank credit, the long term 
trend of interest rates will probably 
point upward. Assuming a resump- 
tion of the upward trend of industry 
in 1938, it would appear logical to 
expect a narrowing of the gap, over 
the next year or two, as a result of 
recovery of secondary issues from 
relatively depressed levels and also a 
moderate decline in the market for 
high grade bonds. 

Looking over the three major divi- 
sions of the list, one may find rather 


striking divergences. Comparing the 
average yields of the various rating 
groups prepared by Standard Statis- 
tics—taking the Al+ and the B1+ 
groups, the highest grade and the 
lowest grade eligible for bank invest- 
ment, respectively—it is evident that 
the spread between gilt edged and 
medium grade yields has increased 
sharply in the first nine months of 
1937 for the rails and much more 
moderately for the utilities and indus- 
trials. For all three groups the dif- 
ferences in yields between high and 
medium grade were limited to a range 
of 1.31 to 1.36 per cent in January. 
By the end of September, the spreads 
had widened by exactly 0.46 per cent 
for both utilities and industrials and 
1.10 per cent for the rails. 

The recent spread of almost 2% 
per cent between the yields of high 
grade and medium grade railroad 
bonds, comparing with a spread of 
only 1.36 per cent in January, reflects 
fears concerning the future trend of 
rail profits engendered largely by the 
recent wage increases. These in- 
creases and other advances in oper- 
ating costs, if not compensated by 
righer rates, might result, for the rail- 
roads as a whole, to a return to a 
depressed level of earnings lower 

(Please turn to page 30) 


Preferred Stocks for Stable Income 


A group of preferred stocks which appeal 


chiefly for a better-than-average yield. 


ESPITE the storm signals in 

the security markets, good 
grade preferred stocks should con- 
tinue to command an investor inter- 
est. The immediate general reaction 
to a declining trend in security values 
is to exchange all bonds and stocks 
for cash. But once fear psychology 


abates, the major investment em- 
phasis is on income-bearing issues 
which afford a fair rate of return on 
funds. 
The five preferred stocks in the 
accompanying tabulation have been 
selected primarily on the basis of the 
dividend yield. The past record of 


these companies and the long range 
outlook lend reasonable assurance 
that adequate dividend coverage on 
the preferreds should be continued 
without appreciable difficulty. These 
stocks are available at varying dis- 
counts from the high levels of earlier 
this year, in reflection of the general 
market. Around these prices, they 
should appeal to the average investor 
who is concerned with securing rea- 


FIVE ATTRACTIVE PREFERRED STOCKS 


sonable returns from his funds. 


Dividend R Many portfolios are deficient in 
ividen —tarned per share— ecent 

Preferred Stocks: Rate 1936 so far 1937‘ Price Yield sound dividend paying preferred 
wend b$11.07 102 6.4% st one ond are heavily 
Chesapeake & Ohio............. 4. sash 4.4 sented in speculative situations. And 
Distillers-Seagrams.............. 5.00 j 28.05 c 40.19 72 6.9 
Pacific Gas & Elect. 54%*..... 1.37% 4.52 x 4.94 %6 53 y such as the 
Public Serivce (N. J.) 5%....... 5.00 15.71 y 15.86 97 5.2 present, the strengthening of invest- 


ment portfolios is very much in or- 
der; these five issues are suggested 
for transfer from stocks which are 
facing a less assured outlook. 


b—6 months to June 30, 1937. 
y—12 months ended July 31, 1937. 


*$25 par value. 


j—Fiscal year ended July 31, 
1936. 


c—9 months ended April 30, 1937. x—12 


months ended June 30, 1937. 
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Makers 


Continue Progress 


Increased volume is fur- 
nishing an offset to the 
higher costs now being ex- 
perienced. Over the longer 
term, a number of factors 
indicate larger profits than 
are currently being shown. 


HE recent course of stock mar- 

ket prices into new low ground 
has brought into bold relief two 
radically different trends—the sharp 
downward path of aircraft manufac- 
turing equity prices and the continued 
growth of the industry’s volume of 
business into new high ground. These 
equities are currently selling at ap- 
proximately one-half of their highs 
for the year while the total volume of 
business for the first eight months of 
1937 was 69.5 per cent ahead of the 
same period of last year. 

A number of reasons may be ad- 
vanced for this action. In the first 
place, this group of stocks was selling 
at very liberal ratios to earnings 
earlier in the year and on that score 
was vulnerable to any corrective ac- 
tion in the general market. In the 
second place, earlier full year expec- 
tations did not make sufficient allow- 
ance for the sharply higher costs ex- 
perienced by the companies and con- 
sequently, increased labor and mate- 
rial costs necessitated a downward 
revision of estimated 1937 earnings. 


The combination of these two factors 
and sharply lower market levels has 
brought about an adjustment in the 
prices of aircraft equities to a point 
where the unfavorable factors appear 
to be reasonably well discounted. 

While the record to date is encour- 
aging and the full year estimate is 
placed at $110 million worth of busi- 
ness—against $78 million for 1936— 
what are the chances for the current 
high rate of activity being maintained 
beyond the current year? Analysis of 
the three principal customers for the 
aircraft manufacturers supplies the 
answer. The most important single 
market is military. It is estimated 
that the Army Air Corps has about 
60 per cent of the planes and only 
about one-half the number of officers 
and men which the General Staff 
considers requisite to an_ efficient 
corps maintained at full peacetime 
strength. It is further believed that 
800 new planes a year are required 
to maintain the service in a state per- 
mitting efficient expansion in an 
emergency. This would result in a 
total strength of 2,500 planes. These 
indicated deficiencies in combat and 
training planes take on added signifi- 
cance when consideration is given to 
the fact that the world rearmament 
race has yet to reach full tide and that 
the steady growth of nationalistic 
thinking presents every indication 
that the flood tide is still some time 
away. In the first eight months of 
1937, military airplane sales increased 
88.6 per cent over the same period of 
1936 and engine sales increased 5.9 
per cent. These figures continue a 
trend that has been in evidence since 
1933. While it seems unlikely that 
sales will continue moving up at the 
same rate as recently reported, the 
various factors entering into the situ- 
ation indicate that the line of least 
resistance, well into 1938 at least, will 
be upward. 

Commercial aviation, the’ second 
best customer, has been steadily in- 
creasing in importance. Sales have 
been staging successive increases each 
year since 1932 and this progress has 
been continued into the current year. 


—Finfoto 


° —Beech Aircraft 


Commercial airplane sales in the first 
eight months of 1937 expanded more 
than 95 per cent over the same period 
of last year while engine sales regis- 
tered an increase of 94 per cent over 
the period. That this trend will con- 
tinue generally upward appears to be 
a reasonable assumption in view of 
the increasing popularity of air travel, 
the growing needs of the transport 
units and the rapid obsolescence fac- 
tor of planes and engines. Although 
the branch of private plane manufac- 
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ture has shown encouraging improve- 
ment, and may hold large speculative 
possibilities for the future, it is still 
far from being a significant factor and 


as a revenue producer may be tem- - 


porarily disregarded. 

The third and last customer is the 
export market. The value of exports 
has been increasing since 1931 and in 
1936 amounted to approximately 30 
per cent of the total. An encouraging 
factor in the outlook for maintenance 
of this trend is the practical monopoly 
of foreign governments on the pro- 
duction schedules of aircraft factories. 
This has left very little in the way of 
production facilities for commercial 
requirements and should tend to bol- 
ster the demand for American equip- 
ment. However, the rapidity with 
which this demand can change makes 
a forecast of business based on this 
item extremely hazardous. Any esti- 
mate of the speculative possibilities 
of this market must take into account 
the Neutrality Act and the U. S. 
Government’s. prohibition against 


shipment of the latest models. These 
factors plus the rapid technical prog- 
ress on the continent and expansion 
of production facilities will operate 
against any important expansion in 
this direction. 

Granted that the outlook for vol- 
ume, on balance, appears favorable, 
what about the profits aspect? Costs 
in general—particularly development 
charges—have kept pace with gross 
revenues and resulting profits have 
been unimpressive. Insofar as the 
near term outlook is concerned, main- 
tenance of current trends in volume 
should offset higher costs and permit 
more profitable operations. It is in- 
teresting to note that representative 
companies in this group were able to 
show earnings progress for the first 
half of 1937, despite sharply increas- 
ing labor and material costs, strike 
troubles and heavy development 
charges. Over the longer term, the 
increasing emphasis placed upon ade- 
quate air defense, the growing needs 
of the transport units and the not un- 


reasonable assumption of greater 
standardization of product, should 
spell considerably larger sales volume 
and net profits than are currently 
being shown. 

The fact that the aviation industry 
still is quite young constitutes one of 
the reasons why the shares of even 
the leading companies must be re- 
garded as speculative. In periods of 
more normal stock market stability 
their purchase should be considered 
only by those in a position to assume 
the risks inherent in any “infant” in- 
dustry. During market periods such 
as those we have been witnessing dur- 
ing the past several months, purchase 
generally can well be deferred. But 
later on, upon the appearance of more 
auspicious conditions, such issues as 
Boeing, Curtiss-Wright, Douglas and 
United Aircraft will doubtless be en- 
titled to consideration as very promis- 
ing longer term commitments. (Fac- 
tographs: Boeing, No. 418; Curtiss, 
165; Douglas, 96; United Aircraft, 
407.) 


Three Stocks Ranking Ahead 
of AAA Rated Bonds 


Yields of better than 4 per cent are generous com- 


pared with returns from bonds of similar quality. 


ERTAIN important railroad 

centers are known as “gate- 
ways’ because they are located on the 
natural boundaries of the major geo- 
graphic and economic divisions of the 
country. Such cities are the focal 
points for the interchange of large 
amounts of long haul traffic between 
major railroad systems. This inter- 
change traffic requires extensive yard 
and _ station facilities, warehouses, 
depots and terminal track. Because 
of the need for cooperative effort 
among the various railroads serving 
these centers and the advantages of 
economy and convenience in concen- 
trating terminal facilities in one 
group of properties under unified 
control, they are usually owned 
jointly, in the major railroad centers, 
by several carriers through the 
medium of a terminal company which 
is a separate corporate entity. 

The St. Louis district is one of the 
most important railroad gateways and 
the Terminal Railroad Association of 
St. Louis one of the country’s largest 
terminal properties. The lines of the 


numerous railroad systems which con- 
verge on St. Louis radiate from that 
point in a network which covers prac- 
tically all of the southwestern, cen- 
tral, northern and southern districts 
as well as a large part of the North- 
west. St. Louis is the logical inter- 
change point for much of the traffic 
which crosses the boundaries of these 
major districts. 

Terminal Railroad Association 
owns or leases extensive terminal and 
belt line track located in and around 
St. Louis, the St. Louis passenger 
station and a 16-story merchandise 
mart building. The Association is 
owned jointly by 15 important rail- 
roads, including six eastern, one 
northwestern, five southwestern and 
three southern systems. Each of the 
proprietary roads is bound in per- 
petuity to use the Association’s prop- 
erties exclusively for all passenger 
and freight traffic entering or leaving 
St. Louis or crossing the Mississippi 
River at that point. Terminal Asso- 
ciation tolls must be fixed at rates 
sufficient to cover all maintenance and 


operating expenses, rents, interest and 
taxes. Binding agreements make the 
proprietary companies liable for any 
deficiency in the Association’s reve- 
nues. 

Even without such covenants the 
properties would doubtless be used 
continuously since they provide facili- 
ties and services which are indis- 
pensable to the railroads entering the 
St. Louis district. Consequently, 
there can be no question but what 
the securities of the Terminal Asso- 
ciation fulfill one of the two major re- 
quirements for high grade guaranteed 
or leased line obligations—they cover 
a property of great intrinsic value and 
strategic location. How well the 
other requirement, the strength of the 
guarantor or lessee companies, is met 
may be deduced from the following 
list of proprietary railroads: Big 
Four (New York Central system) ; 
Louisville & Nashville; Southern 
Railway; Illinois Central; Baltimore 
& Ohio; Missouri Pacific; St. Louis- 
San Francisco; Rock Island; Alton; 

(Please turn to page 30) 
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Leverage Influence 
Corporation Earnings 


N a period of expanding business 

activity and rising profit margins, 
common share earnings of those com- 
panies which have the larger propor- 
tion of their capital structures repre- 
sented by funded debt and/or pre- 
ferred stock usually increase at a 
more rapid pace than those of the 
more simply capitalized units, on the 
same increase in gross. The mechani- 
cal operation of this factor, which is 
termed leverage, is, however, a dou- 
ble-edged sword. For when sales vol- 
ume begins to taper off and profit 
margins narrow, those units having 
high leverage can be expected to suf- 
fer a larger relative shrinkage with 
respect to common share balances. 

Generally speaking, when the trend 
of business activity and profits is up- 
ward, stocks with a high leverage 
factor are entitled to a certain amount 
of speculative favor. But when the 
trend turns downward, the burden of 
charges prior to the common in the 
heavily capitalized companies acceler- 
ates the decline in common share 
earnings. 


Hypothetical Case 


For example, let us take a hypo- 
thetical case of two companies, which 
shall be termed A Corporation and 
B Corporation. A Corporation’s capi- 
talization consists of $50,000 in 5 per 
cent bonds, $50,000 in 5 per cent pre- 
ferred stock and 10,000 shares of $10 
par common. B Corporation has no 
funded debt or preferred stock and 
the sole capital item is 20,000 shar ; 
of $10 par common. Thus the stal 
capitalization of each company 1s the 
same—$200,000. 

Let us assume that both companies 
operate on a 10 per cent profit margin 


When business is rising, 

stocks with a high leverage 

factor are among the more 

resilient issues; but lever- 

age always will work in 
both directions. 


basis, after all charges except debt 
service. If in any one year, both 
have gross incomes of $100,000, each 
would report the same common share 
balances, or 50 cents a share. But if 
we assume a 10 per cent increase in 
gross (and the same profit margins) 
common share earnings of A Corpo- 
ration will rise 300 per cent; B Cor- 
poration’s shares will show a gain of 
only 100 per cent. The manner in 
which this works out is shown in the 
accompanying table. 

But suppose gross declines 10 per 
cent one year and profit margins de- 
cline 2 per cent to an overall ratio of 
8 per cent. A Corporation will re- 
port net earnings equal to 22 cents a 
share, after charges and preferred 
dividend requirements; B Corpora- 


tion will earn, on the same basis, 36 
cents a share. In other words, A 
Corporation because of the burden of 
fixed charges and preferred dividends 
would have a 56 per cent decline in 
common earnings on a 10 per cent 
drop in gross and a 2 per cent decline 
in profit margins; B Corporation 
would have a 28 per cent decline in 


net, or just half that of the former | 


company. 
One Element 


While there is no rule of thumb 
method which would make the above 
analogy applicable as a general invest- 
ment policy, it is important to recog- 
nize the dual significance of leverage 
in its effect upon earnings trends. 
This is not to imply that business is 
headed for a protracted slump, or that 
all equities should be promptly liqui- 
dated. Stocks must be appraised on 
an individual basis; but the leverage 
factor is one of the more important 
elements which should be appraised 
in any comparative study of market 
values. 


LEVERAGE WORKS BOTH WAYS 


Corporation A 


Assuming a 10% 


Assuming a 10% 
rise in gross; 


decrease in gross; 


STATISTICS 10% profit margin 8% profit margin 

Fixed charges plus preferred divi- 

Balance for Common. 000 15,000 2,200 
Per share of common.............. $0.50 $1.50 $0.22 

Corporation B 
$100,000 $110,000 $90,000 
Net before charges................. ,000 20,000 7,200 
Fixed charges plus preferred divi- 

none none none 
Balance for common..............+. 10,000 20,000 7,200 
Per share of common.............. $0.50 $1.00 $0.36 
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Stocks. 
day closing prior to date of 


News and Opinions Listed Stocks 


Ratings are from The Financial World 
Independent Appraisals of Listed 
Prices are as of the Wednes- 
issue. 


“Also FW” refers to the last previous 
item in the magazine. Opinions are based 
on data regarded as reliable, but no re- 
sponsibility is assumed for their accuracy. 


AMONG ° 


THE 


BULLS ° 


AND ° 


BEARS ° 


Prices Are as of the Closing, Wednesday, October 13, 1937 


PINIONS concerning issues of 

speculative variety are given for 
those whose individual circumstances 
may dictate retention of one or two 
issues of that type. But as a general 
investment policy, portfolios should 
be confined to holdings of only the 
highest grade issues, and substantial 
cash balances should be maintained 
in order that advantage can later be 
taken of purchase opportunities. 


Addressograph-Multigraph B+ 

Moderately priced in relation to 
earnings, around 23, and affording an 
attractive income, maintenance of 
holdings appears warranted (yield, 
6% on indicated $1.40 annual div.). 
Extending the favorable showing 
made earlier in the year, net income 
during the first eight months was 
equivalent to $1.92 per share against 
$1.06 a year ago. Company reports 
that shipments in September were 
18.25 per cent above those in the 
same month of last year, and that no 
interruption in this upward trend is 
anticipated during the final quarter. 
Although the quarterly dividend was 
increased from 30 cents to 35 cents 
with the September payment, an ex- 
tra dividend before the end of the 
year does not appear unlikely. (Fac- 
tograph No. 361. Also FW, Sept. 8.) 


Allis-Chalmers B 

Moderately priced in relation to 
earnings around 45, and speculative 
retention appears warranted (paid in 
1937, $2). With sales bolstered by 
the high rate of demand for farm ma- 


Rating Changes 


Subscribers should revise ratings 
according to the following changes 
in order to bring their Financial 
World Appraisal ratings up to date. - 


Fidelity-Phenix ........ A to B+ 
ree affected by market de- 
cline 


Hollander & Sons........ C+ to C 
Curtailed fur buying indicated 

Kaufmann Dept. Stores..B to C+ 
Infiuenced by lower steel activity 

Walgreen 
Profit margin lower 


chinery, third quarter net is under- 
stood to have run close to that re- 
ported for the June quarter, which 
would bring nine months net to a 
level about 50 per cent higher than 
full year 1936 results. Increased farm 
purchasing power this year stimulated 
sales of agricultural equipment, al- 
though orders for industrial machines 
have recently tapered off. In view of 
expected nine months earnings equiv- 
alent to better than $3.75 per share, 
a, further dividend this year is not 
improbable. (Factograph No. 369. 
Also FW, Sept. 15.) 


American Steel Foundries C+ 

As a speculation on the resumption 
of large scale railroad buying, long 
term commitments may be main- 
tained; recent price, 30 (paid this 
year $1.50). Although activity in 
September is understood to have 
tapered off after a good July and 
August, third quarter net is expected 


to run close to that of the June quar- 
ter, which was equivalent to $1.14 per 
share. This would result in earn- 
ings in the September quarter at a 
level about 60 per cent higher than 
in that period of 1936, and nine 
months’ results slightly more than 
double those of a year ago. On pres- 
ent capitalization, per share earnings 
for the three quarters would be quiva- 
lent to about $3.17 as compared with 
$1.56 (before allowing for preferred 
dividends in either case; preferred 
was retired last June 30). A potential 
demand for rail equipment is felt to 
exist, but substantial purchases de- 
pend on I.C.C. rate decisions, as well 
as the trend of traffic. (Factograph 
No. 274. Also FW, Sept. 1.) 


Climax Molybdenum C+ 

Speculative retention is warranted, 
around 35, in view of indicated longer 
term outlook for the industries con- 
suming company’s output (indicated 
annual div., $1.20). Company con- 
trols the largest molybdenum mine in 
the world and supplies about 75 per 
cent of the world’s total requirements. 
In the five months to May 31 net in- 
come was equivalent to $1.32 per 
share, indicating an improved rate 
over 1936, during which full year 
earnings amounted to $2.07 per share. 
Molybenum, a mineral essential in 
the production of many iron and steel 
alloys, also has an important use in 
the manufacture of electrical equip- 
ment and radio tubes. With the out- 
look at least moderately favorable in 

(Please turn to page 23) 
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—Gendreau 


Office Equipment Sales Stimulated 


National Business Show 
And Profits Are Approaching Former Peaks 


With the necessity for business machines increased by New Deal legislation and with 

the industry on show with a multiplicity of new or improved machines to improve office 

efficiency or cut overhead, the rate of profits reported so far this year has come within 

striking distance of the 1929 peak, but the industry depends largely upon the general 
course of business and the final 1937 months may be the decisive factor. 


HE National Business Show in 

the Port Authority Building 
in New York City is drawing record 
breaking crowds this week with its 
display of virtually every device in 
the office equipment, appliance and 
supply field. The industry covers a 
broad category of products and it is 
on show in an elaborate manner in a 
year that is witnessing an increased 
necessity for office machines of many 
types and a growing realization that 
smart looking modernized’ offices may 
be business getters. Obsolescence— 
combatting obsolescence in office 


equipment—is the theme of the show 
and it likewise might be the mottc 
of the successful manufacturer, for 
sales volume and profits in many lines 
depend to a considerable extent upon 
the sustained developmental improve- 
ment of the products in the industry. 

This is because the industry can 
cushion lean periods and accentuate 
good times by progressively develop- 
ing the uses to which the machines 
can be put and the speed and effi- 
ciency with which they operate, thus 
making the old models economically 
obsolete before they reach a point of 


physical inadequacy. It is character- 
istic of the industry, however, that 
the superiority of the new models and 
machines must be demonstrated ef- 
fectively on a dollar and cents value 
basis to the purchaser, which, with 
the more intricate machines, requires 
a highly trained technical selling 
force. This force is on duty this 
week to prove that machines may in- 
crease the efficiency of the workers, 
save labor costs, provide added serv- 
ice to customers, or assemble facts 
quickly in the desired relationship so 
that company officials can speedily 


Man’s Able Business Assistant 


E can well wonder how far our trade and in- 

dustrial development could have come without 
the assistance of our modern business machines. It 
is certain it could not have gone far if it had had to 
record business data under the old systems of ac- 
counting and of compiling essential information and 
statistics by human hand and calculation. Under those 
antiquated systems, business progress would have pro- 
ceeded at a snail-like pace. The rapidity of our busi- 
ness machines permits the Nation to carry on its com- 
mercial interests with such smoothness and accuracy 
as to class these devices among our modern miracles. 
Nor would the great employment possibilities which 
have marked our growth in the last quarter century 


have been possible had not our inventive minds de- 
veloped the modern business machine. 

The American people owe a debt of appreciation 
for the great progress for which the industry and the 
creative minds of those identified with it are respon- 
able. And in the future the miraculous robots that 
are conceived by their brains are bound to aid business 


in achieving even greater heights than it already has 
attained. 
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make effective and accurate decisions. 

In the long run, however, both 
production and earnings of the indus- 
try as a whole tend to conform to the 
movements of the general business 
cycle, but in an exaggerated manner. 
The reasons for this are fairly ob- 
vious. During the peak business 
periods the demand for new equip- 
ment and replacements rises with the 
increased activity and the opening of 
new businesses and during the low 
periods not only do new purchases 
slow up but, with the closing of firms, 
much second hand equipment be- 
comes available. Moreover, because 
much of the equipment is of a capital 
goods nature, its use can be extended 
in bad times even though economical- 
ly it may be obsolete. <A standard 
typewriter, for example, has an esti- 
mated maximum efficiency span of 
three years under full time operation, 
but it can be operated for a much 
greater number of years, and many 
firms doubled the life of their ma- 
chines during the depression years. 


Manufacturers 


It is estimated that the number of 
business concerns in this country in- 
creased by about 100,000 between 
1926 and 1929 and declined about 
250,000 between 1929 and 1933. In 
line with these changes the combined 
net income of the seven leading office 
equipment firms reached a peak of 
more than $43 million in 1929 and 
declined to about a half-million dol- 
lar deficit in 1932. From this low 
point this combined income rose 
progressively to more than $28 mil- 
lion for 1936, and the first half 1937 
figures were approximately 50 per 
cent above the corresponding period 
in 1936, bringing the indicated annual 
earnings rate to within striking dis- 
tance of the 1929 record. In this 
group of firms are Addressograph- 
Multigraph, Burroughs, International 


—Courtesy Burroughs Adding Machine 


Business Machines, National Cash 
Register, Remington Rand, Royal 
Typewriter and Underwood; only 
Burroughs and IBM escaped deficits 
throughout the depression. 

While the industry has experienced 
both rising taxes and increased labor 
costs under the New Deal—and pay- 
rolls are one of its major expense 
items—yet its rise from the depres- 
sion depth was greatly aided by legis- 
lation sponsored by the Roosevelt Ad- 
ministration. First came the repeal 
of the Eighteenth Amendment, which 
opened a wide field for the sale of 
cash registers, adding machines, 
typewriters and other office equip- 
ment. When the cash register was 
originally introduced some 50 years 
ago it aroused the resentment of bar- 
keepers in the saloons where it was 
first installed to prevent them from 
robbing the tills, but the machines 
have now become standard equipment 
both in the bars and in the stores of 
the approximately 235,000 retail 
liquor dealers in this country. 

The Social Security Act and the 
allied state acts likewise tremendously 
broadened the field for tabulating and 
bookkeeping machines, and the in- 
creasing pressure from Washington 
for more complete statistics in many 
fields has added immeasurably to the 


PRINCIPAL 
PRODUCTS OF 
LEADING OFFICE 


EQUIPMENT 
MANUFACTURERS 
ADDRESSING MACHINES ADDRESSING MACHINES 
DICTATING MACHINES DICTATING MACHINES 
TIME RECORD MACHINES TIME RECORD MACHINES 


MAIL HANDLING MACHINERY 


MAIL HANDLING MACHINERY 


DUPLICATING MACHINES 


DUPLICATING MACHINES 


CARD SYSTEMS e |e CARD SYSTEMS 

CASH REGISTERS . e CASH REGISTERS 

FURNITURE & CABINETS FURNITURE & CABINETS 
COMPUTORS & TABULATORS COMPUTORS & TABULATORS 
TYPEWRITERS & WRITING MACHINES TYPEWRITERS & WRITING MACHINES 


necessity for business purchases. The 
Robinson-Patman Act, for instance, 
stresses the exact cost factor and ac- 
centuates the need for tabulating and 
accounting machinery. On the op- 
posite side, the Government itself has 
had to become a large purchaser of 
practically all types of appliances and 
supplies with which to enable its 
growing number of bureaus to com- 
pile, tabulate, and analyze the vast in- 
flowing mass of material. The Social 
Security Act, among others, required 
large amounts of special equipment 
and the more recent unemployment 
census is an added fillup to office 
equipment sales. In a more minor 
sense the states have also had to fol- 
low in the Government’s footsteps. 

While competition within the in- 
dustry is keen among companies 
which produce similar products, such 
as typewriters, or different products 
that compete in some functions, the 
rivalry is not extensive in so far as 
the number of companies in the field 
is concerned. Four companies ac- 
count for most of the typewriter out- 
put, one company predominantly 
leads in the production of cash regis- 
ters, and those producing multiple cal- 
culators, electrical tabulating and 
computing machines, and dictating 
machines are relatively few. That 
this condition will continue, despite 
the expanding demand for office ap- 
pliances, seems reasonably assured. 
Many of the appliances are well cov- 
ered by patents and the improve- 
ments and variations that are added 
are patented whenever practicable. In 
the past the trend has been toward 
mergers, which eliminate duplicate 
sales expense, diversify the appeal, 
and permit the combined use of pat- 
ents in certain devices. Even if the 
patents on a machine completely ex- 
pired, a new company would have a 
difficult time reaching a sales volume 
that would bring profitable opera- 
tions. In the broader scope of the 
industry, including desks, office furni- 
ture, cabinets, files, and miscellaneous 
and routine supplies, competition is, 
of course, more open. 


Business Show 


The current National Business 
Show with fifteen hundred exhibi- 
tions that cover three acres of floor 
space illustrates that the industry is 
both extremely broad in scope and 
progressive. Among other things, In- 
ternational Business Machires is 
showing new developments in the 
field of punched card electrical ac- 
counting equipment and demonstrat- 
ing the use of its equipment for the 


(Please turn to page 23) 
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Business Machine Field 
Barely Scratched 


Fundamental conditions are working very 
powerfully to create greater utilization of 


business machines. 


And the field 


in general has barely been scratched. 


By FRepericK W. NICHOL 


Vice-President and General Manager 
International Business Machines Corporation 


E of the International Business 

Machines Corporation are not 
only confident of good business 
throughout the rest of 1937 but have 
taken steps on a world-wide basis to 
get the new business which our inves- 
tigations show to be available, and to 
fill the orders after they are obtained. 
An intensified sales campaign which 
includes every salesman and sales ex- 
ecutive in the IBM organization in 
seventy-nine countries is yielding 
gratifying results. 


New Horizons 


We are confident of good business 
for the business machines industry, 
not only because it will benefit from 
the widespread and great activity of 
general business, but because there 
are fundamental conditions which are 
working very powerfully to create a 
greater utilization of business ma- 
chines. 

Among these conditions we find, 
for instance, the increased penalties 
of waste. The materials used to pro- 


duce manufactured goods, the floor 
space occupied in the process, the re- 
jections for faulty workmanship, have 
all increased greatly in value over the 
cost levels of a former day. Particu- 
larly is this true as regards time. As 
a result of the shortened working 
week, every minute of working time 
has taken on an added value. The 
wastage of these things has come to 
represent such important sums that 
it has become increasingly necessary 
for the manufacturer and the business 
man to prevent or reduce it through 
the use of business machines. 

Where once the records of business 
organizations were the private con- 
cern of the partners, now they are the 
basis for a complex system of taxa- 
tion, so that it is necessary to accu- 
mulate and keep constantly accessible 
a mass of data, vast in the aggregate, 
concerning almost every activity of 
business, commerce and industry. 
Even if it were feasible to keep such 
records by hand, the need for prompt- 
ness and unfailing accuracy dictates 
the use of business machines for these 
purposes. 

Allied with this consideration is the 
growth of social legislation, in line 
with the development of our modern 
civilization, requiring the keeping of 
records which previously were not 
necessary. 

The growth of business activity in 
the corporate form, on a national 
basis and with the wider use of credit 
has also produced a further need for 
business machines. The records 
which once sufficed the small partner- 
ship, doing a local business on a cash 
basis, are totally inadequate for the 
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great corporation which has respon- 
sibility to stockholders in every state 
of the Union, constantly does busi- 
ness in each of those states, and is 
always involved in a mass of credit 
transactions which often include sales 
under a plan of deferred payment. 
Here again, manual methods of rec- 
ord-keeping are totally inadequate, 
from the standpoints of cost, prompt- 
ness, and accuracy, to meet the re- 
quirements, which are instead served 
by a multitude of business machines. 


Filling Needs 


And finally, the constantly acceler- 
ating rate of business movement pro- 
duces a need for more and more 
prompt, accurate information about 
every part of business, commerce and 
industry. Inventories which former- 
ly were turned over once a year must 
now be turned over several times in 
the year to show a profit; product 
changes, which were once made in 
leisurely fashion, now occur at short 
intervals; profit margins are nar- 
rowed, overhead costs are increased, 
prices fluctuate more widely and 
rapidly than in former times; sales 
conditions vary constantly in one ter- 
ritory or another, and our growing 
interdependence on the rest of the 
world, together with faster means of 
communication, make today’s occur- 
rences on the other side of the world 
a factor in tomorrow’s conditions in 
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the markets of the United States. 

To meet this speeding-up, the busi- 
ness man must have today’s informa- 
tion at his finger tips—cost break- 
downs, sales analyses, statistics of 


shipments, inventories, commitments, 
operations, loans and credits, and in- 
numerable other data. To derive this 
information instantly and accurately, 
he depends on business machines. 


For these reasons alone it is not a 
figure of speech but rather a state- 
ment of actual fact to say that the 
field for the use of business machines 
has barely been scratched. 


Modern Business Demands 
More and Better Records 


kK OR both users and manufacturers 
of mechanical office equipment, 
the past year has been a significant 
one. The National Business Show 
will be one means of measuring the 
advance made, from the standpoint 
of development of products. As to the 
very definite increase in the use of 
various types of equipment, the 
growth in number of installations is, 
of course, the best evidence. 

The varied nature of our own 
products puts us in a position to note 
in many different fields the growing 
appreciation of the possibilities of 
efficient equipment for getting and 
keeping records. Our two products 
are cash registers and acounting ma- 
chines, and in both of these lines 
there has been important progress. 


Widening Range 


There is no question that the atten- 
tion of business, both large and small, 
has been focused sharply upon ac- 
counting machine procedure and sys- 
tems during the past few years. Leg- 
islation which requires the keeping of 
either new or more detailed records, 
particularly in the larger organiza- 
tions, has been an important factor. 
Engineering development of machines 
and a constantly widening range of 
functions has emphasized the obso- 
lescence of a considerable portion of 
the equipment in use. 

However, in our opinion, the most 
important factor of all has been the 
growing realization of the need, both 
of getting complete information about 
every phase of a business and of get- 
ting it in the quickest and most eco- 
nomical manner. This is the funda- 
mental trend upon which progress in 
the industry must be based. 

From a cash register standpoint, 
we have seen this trend in the small 


Office equipment industry 
is benefiting from the 
need of business in general 
to get complete informa- 
tion, in the quickest and 
most economical manner. 


By S. C. ALLYN 


Vice-President and General Manager 
The National Cash Register Company 


—Finfoto 


business where one cash _ register 
would represent a complete system. 
The merchant who some time ago 
considered it sufficient to know sim- 
ply his total sales, is now asking that 
these sales be classified, either by 
clerks or departments, and often both. 
He is realizing the part which his 
system plays in retaining and build- 
ing the good will of his customers, 
and in controlling the myriad trans- 
actions which must be handled in any 
retail business. It is simply a state- 
ment of fact to say that the average 


merchant is thinking more about his 
store system today and depending 
upon it to a greater extent than at 
any previous time. 

In the multiple-store field this atti- 
tude is equally evident. There has 
been quite a change in recent months 
in the type of cash register equipment 
used by many of these stores. The 
constant effort toward better mer- 
chandising, which marks these organ- 
izations, has found one expression in 
the installation of the more complete 
types of cash registers, which can do 
more from the standpoint of both the 
store and the customer. 

Department stores, always keenly 
interested in mechanical equipment of 
this type, have made extensive in- 
stallations of both cash _ registers 
and accounting machines in recent 
months. Modernization programs 
which carried through to every part 
of their operation have been respon- 
sible for many of these installations. 


Outstanding Problems 


Perhaps the outstanding problem 
from an accounting angle, or at least 
the one which developments have 
emphasized, has been the handling of 
payrolls. This is a situation where 
flexibility of equipment is an impor- 
tant consideration, and one in which 
the type of our machines has enabled 
us to meet the requirements of many 
organizations. 

The fields in which the different 
types of our accounting machines are 
used include banks, manufacturers, 
wholesalers, retail stores, public utili- 
ties, federal and state departments, 
mail order houses, semi-public insti- 
tutions, in fact, practically every 
branch of business. The demand for 
equipment has not been limited to a 

(Please turn to page 19) 
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—Keystone View 


Exports Vital Business Equipments 


Direct exports and sales of foreign subsidiaries al- 


most equal the domestic business of this industry 


XPORT trade plays an impor- 

tant role in the business machine 
industry inasmuch as under normal 
conditions from 25 to 30 per cent of 
its annual domestic production is 
shipped abroad. In certain divisions 
of the industry, as for instance cash 
registers, this percentage rises in 
some years to over 50 per cent. Amer- 
ican made typewriters, tabulating and 
accounting machines, cash registers 
and other office appliances are found 
all over the world and offer a con- 
vincing testimony of the quality and 


superiority of the American products 
as compared with foreign makes. 
From an average annual value of 
$15 million of such exports during 
the period from 1910 to 1914, they 
increased to $45 million for the years 
from 1926 to 1930, the peak being 
reached in 1929 with a total of $54 
million. Subsequent developments 
are shown in the accompanying tabu- 
lation which indicates that in 1932, 
the depth of the depression, exports 
went back to the pre-war average. 
Since that time, however, they have 


experienced a steady gain and are ex- 
pected to approximate some $38 mil- 
lion for the current year. 

The American business machine 
industry and its foreign subsidiaries 
are said to supply about 80 per cent 
of the total world requirements of 
such products. Profit margins in the 
export business are generally larger 
than in the domestic field, but so are 
the risks in dealing with foreign coun- 
tries, principally because of the insta- 
bility of foreign exchange rates and 

(Please turn to page 21) 


U.s. 


(in thousands of dollars) 


EXPORTS OF BUSINESS EQUIPMENT 


Type of Product: 


Accounting and Calculating Machines..... 


Total of Business Machines........... 
Files, Cabinets and Other Equipment..... 


Total Office Appliances............... 


1929 1930 1931 


$14,120 $11,784 $7,905 
9,525 7,579 4,460 
22,843 16,683 10,545 


1932 1933 1934 1935 1936 
692 $5,511 $7,553 $8,300 $9,560 

1,713 1,853 2,059 2,132 2,205 

7,218 7,153 10,103 12,041 11,857 


7,266 6,172 2,072 


$46,488 $36,046 $22,910 $13,623 $14,517 $19,715 $22,473 $23,622 
1,246 1,251 3,966 4,566 6,064 


$53,754 $42,218 $24,982 $14,869 $15,768 $23,681 $27,039 
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Valuable for Future Reference? 


65 Sears, Roebuck & Company 
Earnings and Price Range (S$) 
100 
Data revised to October 13, 1937 80 BANOS 
60 = 
Incorporated: 1906, New York; originally 4 is } 
incorporated in 1895. Office: Chicago, IIL 
Annual meeting: Last Monday in April in 0 EARNED PER SHARE| ¢4 
New York City. Number of stockholders: Fiscal _year engs Jan. 3} $4 
43,348. $2 
Capitalization: Funded debt........ $881,500 Dericit PER sware 
Capital stock (no par)......... 5,476,478 shs 1930 31°32 "34 "35 "36 1937 
Business: The world’s largest mail order company; dur- 


ing the last decade has also become the largest department 
store chain, with over 440 stores; latter account for over half 
of company’s total business. 

Management: Experienced and progressive. Principal of- 
ficers associated with company an average of about 20 years. 

Financial Position: Very comfortable. Working capital on 
January 31, 1937, $140.7 million; cash, $12.2 million; market- 
able securities, $4.2 million. Working capital ratio: 5.6-to-1. 
Book value of capital stock, $43.48 a share. 

Dividend Record: Payments every year from 1909 to 1932, 
except 1922-1923; resumed 1935. Present rate $3 plus extras. 

Outlook: Although earnings are importantly affected by 
agricultural purchasing power, the extension of retail outlets 
into urban sections has given the company a broad national 
representation. Company has materially improved upon the 
quality of merchandise handled and upon the variety of items. 

Comment: Stock possesses “blue chip” qualities, and is 
among the more strongly situated merchandising equities. 
EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF CAPITAL STOCK: 


Half year periods About Fiscal Year's —Calendar Year’s— 
ended about July 15 Jan. 31 Lal Dividend — Range 
0.44 .-D$0.09 D$0. None —12 
0.34 2.0 None 51 %—31 
1.42 1.71 3.13 $1.75 69%—31 
1.89 2.56 4.45 3.75 101%—59% 
2.60 3.00 5.60 “4.75 *985g—65 


*To October 13, 1937. 


No. 21 Westinghouse Air Brake Company 


Earnings and Price Range (WKM) 


Data Revised to October 13. 1937 

Incorporated: 1903. Pennsylvania; originally i ie | PRICE RANGE 
organized 1869. Office: Wilmerding, Pa. 0 

Annual meeting: Third Tuesday in April. —| 9 

EARNED PER SHARE 
Capitalization: Funded debt........... Non 
Capital stock (no par)......... 3.172111 shs PER SHARE 
1930 ‘31 °33.°34 ‘35 °36 1937 


Business: An outstanding organization in the railway equip- 
ment field both in U. S. and abroad. Produces air brakes 
and accessories for steam and electric railroads. Also manu- 
factures railroad safety devices and air brakes for automo- 
biles. Supplies about 75 per cent of air brake requirements. 

Management: Capable, aggressive and experienced. Exten- 
sive research is conducted. 

Financial Position: Very strong. Working capital at end 
of 1936, $26.9 million; cash, U. S. Government and other 
marketable securities, $20.0 million. Working capital ratio: 
5.3-to-1. Book value of capital stock, $14.49 per share. 

Dividend Record: Unbroken since 1872. Lowest rate in his- 
tory of company was 50 cents, in 1935. Current rate $1. 

Outlook: Substantial volume of new freight car buying 
has materially augmented earnings. In the long run, rail 
traffic trends will determine the volume of business since 
there is still a pent-up demand of deferred replacements. 

Comment: Stock is still far removed from its former high 
investment standing, but it is not to be classed among the 
more speculative of rail equipment equities. 

EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF CAPITAL STOCK: 
ea v 


=. ‘ woeet Mar. = June 30 Sept. 30 Dec. 31 Total dends Price Range 
oceeeee $0.1 $0.07 $0.14 $0.13 $0.46 $1.00 18%— 9% 
1933 0.006 D010 D008 D 0.21 1.00 355%—11% 
__, Spee 0.09 0.10 0.07 0.13 0.21 0.62% 36 —15% 

as D 0.06 0.03 0.02 0.31 0.30 0.50 35%4—18 
0.17 0.27 0.37 0.98 1.79 1.87% 50%—34% 
*0.85 0.4 1.00 +57%—25% 
+To October 


*Includes $1,546,248 profit from sale of stock in a foreign company. 
37. 
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No. 72 Yellow Truck & Coach Manufacturing Co, 


i 
Data Revised to October 13, 1937 0 Earnings and Price Range (YC) 
Incorporated: 1910, Maine. Office at Pontiac, 4 
Mich. Annual meeting: First Thursday after 0 | Sees. Sass 
second Monday in May. Number of stock- a 
holders: preferred. 765; Class B. 8,311, ooo 
Capitalization: Funded debt......... . £9 
(7% cum. EARNED PER SHARE 0 
Common stock ($1 par; all * 
owned by General Motors)... 800,000 shs be 


Redeemable at $120 per share and accrued dividends. 


Business: An important manufacturer of trucks, buses and 
other commercial vehicles. Manufactures all General Motors 
trucks except those produced by Chevrolet. 

Management: Strong management, measuring up to G.M. 
standards. Principal officers with company over 15 years. 

Financial Position: Cash holdings alone in excess of total 
current liabilities. Working capital at end of 1936, $22.7 mil- 
lion; cash, $8.2 million. Working capital ratio: 4.0-to-1, 
Book value of combined class B and common, $6.49 a share. 

Dividend Record: Poor. Giving effect to declaration of $35 
in December, 1936 and regular quarterly payments in 1937, 
arrears $28 per share on 7% preferred as of October 10. No 
payments on class B since January 1, 1927. 

Outlook: Future sales of trucks and buses will probably de- 
pend largely upon replacement business. 

Comment: Class B, which has a preference of $1.12% over 
the common and is in a weak statistical position because of 
remaining preferred arrears. 

EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF oF B STOCK: 


Mer. 31 June 30 Sept. 30 Dec. 31 Total Price Range 
D$0.58 D$0.29 D$0.62 D$0.81 D$2.30 None 7%— 
1933 D018 D011 D005 D009 None 7™%— 2% 
1934 D 0.12 0.001 0.37 D 0.92 None 7T%— 2% 
a er D 0.24 0.08 D005 D 0.05 D 0.26 None 9%— 25% 
0.25 0.53 0.64 D 0.06 1.36 None 234%%4— 8% 
0.07 0.29 None *37%—11 

*To October 13, 1937. 
No. 92 L. A. Young Spring & Wire Corp. 
sd Earnings and Price Range (YG) 
Data Revised to October 13, 1937 
PRICE RANGE | 
Incorporated: 1918, Michigan; originally es- 30 
tablished in 1898. Office: 9200 Russell St., 15 o 
Detroit, Mich. Annual meeting: Third 0 $6 
Tuesday in April. $4 
Capitalization: Funded debt........... None 4 
Capital stock (no par).......... 408,658 shs FER 9 
1930 '31 ‘32 ‘33 °34 °35 1937 
Business: Manufactures a varied line of wire products. Is 


the leading maker of automobile upholstery springs and wire 
springs, supplying about 60% of the total cushion springs 
used. Largest proportion of company’s total volume is sold 
to the automotive industry. Other products include mattress 
springs, golf equipment, and wire coat hangers. 

Management: Capable, experienced and aggressive. 

Financial Position: Strong. Working capital at end of 1935, 
$2.9 million; cash, $583,000. Working capital ratio: 2.7-to-1. 
Book value of capital stock, $18.88 per share. 

Dividend Record: Conservative, to conform with earnings. 
Current rate of $3 established in 1935. 

Outlook: Company’s efforts to effect diversification of out- 
put should eventually lessen the degree of dependence upon 
the automobile industry but the volume of production of mo- 
tor vehicles is still the major determinant of sales. 

Comment: Despite such factors of strength as conserva- 
tive capitalization and well fortified financial position, the 
stock carries some of the risks normally attaching to business 
cycle equities. 


EARNINGS, DIVIDEND RECORD AND PRICE nays OF CAPITAL STOCK: 
"8 Divi- 


ear ivi 

-. ended: Mar. _ June 36 Sept. 30 Dec. 31 Total dends Price Range 

$0.0 $0 14 = D$0.31 D$0.51 $1.00 11%— 3 
1933 0:02 0.59 0.05 1.07 0.25 19%— 3% 
0.80 0.91 0.25 2.09 0.75 22%-—13 
1.34 1.40 0.35 1.35 4.44 *2.00 53%—18 
Le 1.05 1.81 0.47 1.32 4.65 3.25 55 —42 
1.18 1.76 cece 71.50 7465—28 


*Plus 5% in common stock. {To October 13, 1937. 
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No. 73 California Packing Corporation | No. 42 Standard Oil Company of California 

Data revise ‘ o 3.1937 ornings ond Price Range (CFF) and Price Range (SCD) 
ncor porated , Cal., as a consolidation 80 | ° 
a number of canning companies. Main ofice: 60 ——— Data revised to October 13, 1937 > 
101 California Street, San ancisco, Cal. 40 Incorporated: F 
“bated Francisco, California. "Aniual’ "meeting: 13 —| 
in May in New York City. Number ° % gg in May. Number of stock- 0 
preferred, 6,224; common, 0 EARNED PER SHARE 
0,499. Capitalization: 
Capitalization: Funded debt. .... $7.500.000 onane_| $3 Capital stock (no pan). 
chs 1930 ‘31°32 “34 °35_°36 1937 1930 ‘31°32 ‘33 ‘34 "36 1937 


Business: The largest packer and distributor of dried fruits, 
canned fruits and vegetables in the world, sold under inter- 
nationally advertised trade names such as “Del Monte,” “Gold 
Bar,” “Glass Jar,” “Sun-Kist,” and “Luxury.” Also distributes 
canned fish, coffee, peas, corn, tomatoes and other foods. 

Management: Very progressive; has been responsible for 
company’s growth since its consolidation in 1916. 

Financial Position: Strong. Working capital on February 
29, 1937, $23.5 million; cash, $3.6 million. Working capital 
ratio: 3.0-to-1. Book value of capital stock, $43.71 a share. 

Dividend Record: Payments made at varying rates every 
year since 1917 with exception of 1932 and 1933. Early in 1937, 
a preferred stock issue was authorized to conserve working 
capital and avoid surtaxes on undistributed profits. Common 
is currently receiving dividends in cash and preferred stock. 

Outlook: The company is subject to the vicissitudes of 
changing crop conditions, and the more aggressive sponsor- 
ship of private brands by chain store companies is a long term 
factor which may grow in importance. 

Comment: Preferred stock is a “businessman’s investment” ; 
interest in common centers largely in the income return 
afforded; but the equity must be considered rather speculative. 
EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF CAPITAL STOCK: 


Year ended Feb. 28: 1931 1952 1933 1934 1935 1936 1937 

Earned per share... $0.09 D$5.02 D$4.68 $4.28 $3.36 $2.63 $4.92 

*Dividend paid .... 2.0 None None 1.37 1.50 1.50 +f1.12% 
*Price Range 

53 19 34% 44% 42% 48% 

TOW 8 4% 7% 18% 30% 30% 726 


*Calendar years. To October 13, 1937. Plus stock dividend. 


Business: Formerly a member of Standard Oil “monopoly,” 
company is the dominant oil organization on the West Coast 
and one of the major integrated units of the industry. Owns 
large crude reserves in various parts of the country; largest 
is the ownership of one-half of the probable productive area 
of Kettleman Hills district of California. 

Management: Highly regarded; among the most able and 
progressive in the business. 

Financial Position: Strong. Net working capital at end of 
1936, $58.2 million; cash and securities, $18.8 million. Working 
capital ratio: 5.0-to-1. Book value of stock, $43.21 per share. 

Dividend Record: Excellent; payments uninterrupted since 
1912. Present rate, $1 plus extras. 

Outlook: Earnings are responsive to conditions affecting the 
oil industry in general, although company’s established trade 
position and the thorough integration of its facilities tend to 
minimize cyclical fluctuations. Natural gas production and 
foreign oil activities are increasing in importance. 

Comment: Stable earnings record over a period of years plus 
the favorable dividend record mark the stock as one of the 
more conservative oil equities. 


Mar. 31 June 30 Sept. 30 Dec. 31 Year’s Total Dividends 
1932. 0.30 0.39 $0.16 .07 0 31%—15% 
DO0.05 0.15 0.35 0. 0.58 1.25 
1934....... 0.25 0.31 0.45 0.39 1.41 1.00 26% 
ee 0.37 0.43 0.40 0.23 1.43 1.00 414%4—27% 
ae - 0,23 0.46 0.59 0.51 1.7 1.20 4754—35 
0.61 0.76 *1.20 *50 —32%4 


*To October 13, 1937. 


Phelps Dodge Corporation 
rogamings and Price Range (PDO) 


No. 85 


Data revised to October 13, 1937 
Incorporated: 1885, N. Y. as Copper Queen 
Consol. Mining Co. Name changed in 1917. 
Office: 40 Wall Street, New York City. An- 20 fe 
nual meeting: Third Tuesday in April. 0 a 


Number of stockholders, 12,971. $2 


Capitalization: Funded debt.... *$20,285,000 EARNED ren $1 
DEFICIT PER SHARE he 


Capital stock ($25 par)....... -5,071,420 shs 
1 
1930 ‘31 ‘33 ‘34 ‘35 '36 1937 


*Each $1,000 debenture is convertible into 
20 shares of capital stock until maturity in 


952. 

, Business: One of the three largest copper producing and 
fabricating units in the United States; also mines considerable 
quantities of lead, silver and gold and smelts and refines large 
quantities of ores on a custom basis. Properties are concen- 
trated in Arizona. Activities are well integrated from mining 
to the manufacture of a wide variety of copper products. 

Management: Well regarded. 

Financial Position: Very comfortable. Net working capital 
at end of 1936, $22.9 million; cash, $12.8 million; marketable 
securities, $223,157. Working capital ratio: 2.4-to-1. Book 
value of capital stock, $32.54 a share. 

Dividend Record: Unbroken from 1917 to 1931, when pay- 
ments were suspended. Dividends resumed in 1934, 

Outlook: Mining operations normally account for the major 
portion of revenues, with fabricating and refining activities of 
lesser though increasing importance. Company is a low cost 
producer and is thus in a position to benefit fully from better 
demand and prices. 

Comment: Stock is one of the more conservative members 
of an inherently speculative group. 

*EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF CAPITAL STOCK: 
c. 


Half-year period ended: June 3! 31 Year's Total Dividends Price Range 
32 D$0.24 D$0.46 D$0.70 None 115%— 3% 
D 0.18 0.11 D 0.02 None 18%— 4% 

0.59 0.21 0.60 $0.75 18%—13% 

0.49 0.73 1,22 0.50 28%—12% 

0.92 1.33 2.25 1.25 56%—255 


*Before depletion. +To October 13, 1937. 


No. 88 Thompson Products, Incorporated 


-earnings and Price Range (THO) 


Data revised to October 13, 1937 
Incorporated: 1901, Ohio. Office at 2196 30 SS 


Clarkwood Road, Cleveland, O. Annual 20 
meeting: Last Tuesday in March. Number 10 
of stockholders: Preferred, 345; common, 
1,800. 
EARNED PER SHARE 

$1 
DEFICIT PER SHARE 


1 
1930 °31 °32 '33 ‘34 °35 "36 1937 


Capitalization: Funded debt...... «...None 
*Preferred stock ($5 cum. conv. 


no par) erence 
Common stock (no par)...... ... 284,760 shs 


one en at $105 per share; convertible into common at a basic conversion price of 

Business: An important manufacturer of valves, pistons, tie 
rods, spring bolts, water pumps and other parts for auto- 
mobile, airplane and other internal combustion motors. Sells 
parts for original equipment to leading motor manufacturers — 
and distributes replacement parts through over 900 jobbers. 

Management: Has demonstrated its aggressiveness. 

Financial Position: Satisfactory. Working capital at end of 
June, 1937, $3.2 million; cash, $524,500. Working capital ratio: 
2.3-to-1. Book value of common, 1937, $15.46 per share. 

Dividend Record: Arrears on old preferred liquidated in 
1935. Regular payments on new $5 preferred. Dividends on 
common initiated July, 1936, and paid since quarterly at 
varying rates. 

Outlook: Although volume may not be fully maintained in 
automobile parts, increasing sales of airplane motor parts are 
likely to take un any slack in the other division. 

Comment: There is little market interest in the preferred 
because of small amount outstanding. The common stock, 
like most motor parts equities, is partially speculative. 


EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF COMMON: 
Qu. ended: Mar. 31 June 30 Sept. 30 Dec. Year’s Total Dividends Price Range 
9 D$0. D$0. D$0. 0. 10 —2 


1932...... ee 0.01 10 D$0.26 D$0.44 $0.30 

re D 0.31 0.81 0. D 0.43 0.56 None 20%— 5% 
0.54 1.04 0.14 D 0.37 1.35 None 20%—10 
eer 0.54 0.90 50 0.6 2.60 None 26%—13% 
0.78 1.21 0.17 0.42 2.58 1.50 32%—245 
0.95 1.53 28%—18 


*To October 13, 1937. 
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Old Fashioned Tonic 


When a patient is sick the first 
thought is of the remedy that should 
be applied to restore his health. And 
he will not respond unless the proper 
cure is applied. When September 
came and the stock market, instead 
of confirming hopeful expectations of 
a revival, developed a pronounced 
sinking spell much to the surprise of 
most financial commentators, there 
arose a hurry call for some stout 
smelling salts to revive it. Some 
said the patient had starved himself 
on high margins into his state of 
extreme weakness, others that super 
regulation was responsible for his 
anemic condition. Again, others 
claimed he could not overcome the 
malnutrition resulting from too much 
unpalatable political pap. If a period 
of rest from these ills could be pro- 
vided, it is held, the patient could be 


quickly restored to health. 


Those are some of the remedies 
which are being prescribed. Yet all 
old fashioned financial doctors would 
say that this would not be enough. 
The patient needs something more: 
he needs confidence, the old reliable 
tonic which, at this juncture of his 
ailment, only one source can furnish 
and that is the President himself. 
Let him just announce that business 
will be given a breathing spell and 
the patient could soon again be ro- 
bustly kicking about. 


Leaning on a Crutch 


Among the chartists and other 
market technicians who believe there 
is some mechanical system that charts 
the flow of prices, the view is held 
that, if there existed a larger short 
interest, the market would be capable 
of showing greater resistance, for at 
different stages of a decline a cover- 
ing movement would set in which 
would send prices up. This theory is 
fallacious, and such covering move- 
ments result in deceiving ignorant 
speculators into believing a definite 
turn towards betterment in values of 
securities has set in. Market trends 
have a habit of following economic 


conditions and before a change can 
occur it must first spring from 
these fundamentals. Hence the short 
interest is no bolster for a market. 
It is parasitic in character, attacking 
securities when assisted by fear of 
investors, yet it is as vulnerable as 
its more optimistic relative, the over 
enthusiastic bull. To say it acts as a 
cushion to the market is to credit it 
with a strength it does not possess. 
At all times it is a weak crutch to 
lean upon. 


Japan Loses Face 


Throughout the world a wave of 
indignation is engulfing Japan as a 
result of its brutal war on non-com- 
batants. All the protests the Nippon 
government makes that it is forced 
to do what is being done in order to 
bring China quickly to her knees fall 
on deaf ears, for it is clearly evident 
that Japan is the aggressor and it is 
China which she wishes to absorb 
with the same tenderness a wolf would 
show to a bleating lamb. So far as 
Japan is concerned she has lost face 
with nearly every civilized nation. 
Her position is even more serious 
than just this forfeiture of faith in 
her real designs. It is resolving itself 
into an international boycott of her 
products. This is a form of bloodless 
resistance more deadly to her eco- 
nomic welfare than armed hostilities. 
Once the channels of trade are cut 
off it will be extremely difficult for 
her to raise the funds necessary to 
prosecute a long war. She cannot 
live on her own fat, for it already 
has been considerably reduced. 
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Break These Log Jams 


In the inner circle of Washington 
there are distinct signs of worry 
about the future of business. No 
longer is it being said that the stock 
market has lost its function as a 
barometer. They are hearing from 
constituents at home that the shoe of 
declining profits and trade is begin- 
ning to pinch and inasmuch as the 
New Deal has promised them a more 
abundant life they are beginning to 
suspect that these assurances were a 
bit of political blarney. Now it is 
being learned through the grapevine 
route that some efforts will soon be 
made to restore confidence, but the 
manner has not yet been determined, 
Balancing the budget would help. 
But this alone could not do the job as 
it should be done. 

If I were permitted to offer a sug- 
gestion that could turn the trick, it 
would be that a serious effort were 
made to break two log jams which 
have held industry in check. One is 
the lagging building trade and the 
other a fear-stricken utility industry. 
There are nearly a million residential 
homes which would be built if the 
excessive cost of construction could 


‘be eased. The utilities could spend 


several billion dollars on much need- 
ed expansion if they could be assured 
that they would be permitted to exist. 
Here in these two avenues of activity 
there is sufficient repressed business 
to keep the durable industries flour- 
ishing for several years. 


So Say We All 


Commenting on Wall Street’s un- 
settlement, the London Jnvestor’s 
Chronicle contrasts the position of 
the English investor with that of our 
own, and not in a complimentary 
manner. It says “so far as one can 
tell, the American Administration in- 
tends to pursue a relentless policy 
towards investors. Further regula- 
tions, restrictions and taxes are likely 
to be imposed, and it is not difficult 
to understand why Wall Street is 
thoroughly depressed. We may con- 
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sider ourselves fortunate here by 
comparison.” 

In reading this opinion of our 
British contemporary we can only 
reply: “So say we all,” for we could 
not arrive at any other conclusion. 


Is This Lip Service? 


E hear much concerning “lip 

service” in the speeches that as- 
sail us through the radio, especially 
in connection with the fight to recon- 
struct the Supreme Court. Yet when 
we consider the connections made by 
New Dealers when they resign to re- 
enter business or their professions, the 
thought arises whether they, too, have 
not been furnishing only lip service 
to the ideal of the New Deal. As 
we have come to know the New Deal, 
what it dislikes most are the “eco- 
nomic royalists.” However, when a 
New Dealer resigns, he does so to 
connect with one or a group of them, 
directly or indirectly, for it proves 
more profitable than working for the 
Government. Then the economic 
royalists become gentle lambs, whose 
fleece provides a golden flood. But 
before that he was a hungry wolf in 
sheep’s clothing. If this is not fur- 
nishing lip service, we would like to 
have another description of the 
phrase. 


BETTER RECORDS 


Concluded from page 14 


few, but has come from every field. 

The office equipment industry as a 
whole has and certainly recognizes a 
definite obligation to business. The 
extent to which it meets that obliga- 
tion is measured both by the ma- 
chines it produces and the service it 
is able to render through the experi- 
ence of its personnel. Perhaps too lit- 
tle credit is given to this latter factor, 
but I am sure that the users of me- 
chanical office equipment would be 
the first to affirm the value of the per- 
sonal experience and _ information 
which is available through accounting 
machine representatives. 


Because of the development of 
equipment and the greater realization 
of its importance, the National Busi- 
ness Show this year should attract 
even more than its usual interest. 
Any man in business today has defi- 
nite problems from a record-keeping 
standpoint. In the very complete ex- 
hibits at the National Business Show 
he can seek the answer to those prob- 
lems with the assurance that he will 
find it. 


SEE THE UNDERWOOD 
ELLIOTT FISHER EXHIBIT 


at the 
Annual Business Show 


(OCTOBER 18TH TO 23RD) 


SEE REPRESENTATIVE 
MODELS OF THE 
COMPLETE UNDERWOOD 
ELLIOTT FISHER OFFICE 
MACHINE LINE 


Ir you havea business problem that 
is related to office machines in any 
way be sure to see the Underwood 
Elliott Fisher exhibit. 


Here are Underwood Elliott Fisher 
Accounting Machines set up to dem- 
onstrate how these modern machines 
solve today’s accounting problems. 


Here are Underwood Sundstrand 
Adding Machines that during the 
past few years have broken all known 
records for speed figuring. 


Here are other machines, that are 
marvelous examples of those same 
Underwood Typewriters that have 
won twenty-seven World’s Type- 
writing Championships...as well as 
Noiseless and Standard Portables 
that will fit every personal writing 
machine need. 


See the complete Underwood 
Elliott Fisher Exhibit at the Busi- 
ness Show, Commerce Hall, Port 


Authority Building, New York,N.Y. UNDERWOOD ELLIOTT FISHER 
— October 18th to 23rd. COMPANY 


Typewriters... Accounting Machines... Adding Machines 
Carbon Paper, Ribbons and other Supplies 


Every Underwood Elliott Fisher Machine is ONE PARK AVENUE NEW YORK, N. Y. 
backed by nation-wide, company-owned Sales and Service Everywhere 
service facilities Underwood Elliott Fisher Speeds the World’s Business 
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Bond Market Digest 


ONTINUING the trend of the 
preceding week, practically all 
divisions of the bond market declined 
to lower levels, the most conspicuous 
weakness appearing in speculative 
rails and utilities. High grade bonds 
also sold off, although the fluctuations 
in this division were characteristically 
small in comparison with the 3 to 5 
point losses in the secondary groups. 
Spectacular losses were recorded in 
several foreign dollar bonds. 


Foreign Obligations 


Recent market developments dem- 
onstrate convincingly the validity of 
the advices which have appeared fre- 
quently in this publication in recent 
years to the effect that the large 
majority of foreign dollar bonds are 
not desirable commitments for the 
American investor. Recently the de- 
clines in Japanese obligations have 
been conspicuous and last week 
Italian bonds followed the lead of the 
far eastern division. In the July 17, 
1935, issue of THE FINANCIAL 
Wor.p, the weaknesses of both the 
Italian and the Japanese issues weré 
pointed out. At that time, Japanese 
Government bonds were quoted close 
to par while Italy 7s were around 
70. The latter quotation reflected 
fears of the economic consequences of 
Italy’s colonial ambitions in Africa; 
following the successful conquest of 
Ethiopia Italian credit improved. 
Earlier in the current year, Italy 7s 
sold as high as 931%. Last week’s 
slump in Italian issues, which carried 
prices back to the range of July, 1935, 
was apparently motivated by renewed 
concern over the outcome of the coun- 
try’s participation in the Spanish 
civil war. Japan 6™%s recently sold 
13 points below the prices which pre- 
vailed when the second of two recent 


BOND REDEMPTIONS 


Redemp- 

tion 

Issue Amount Date 

Central Maine Power 1st 5s, 1939 $71,000 Nov. 1 
Chesapeake Corp. (West Point, 

Va.) Ist conv. 7%s, 1942...... $13,500 Nov. 1 
Denver Gas & Electric Light 1st 

First Joint Stock Land Bank of 

Fort Wayne 4%s, 1955........ Entire Nov. 1 


First Joint Stock Land Bank of 
Fort Wayne coup. & regis. 


Entire Nov. 
First Texas Joint Stock Land 
Bank of Houston 5s, 1941...... $942,000 Nov. 
French National Mail Steamship 
oy Engineering ist ‘‘A’’ 8s, 
1 


$73,500 Nov. 
Entire Nov. 
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TREND OF THE BOND AVERAGES 
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advices suggesting sale appeared in 
this department (FW, August 25) 
which represented a decline of about 
14 points from the levels of the last 
week of July when the subject was 
also covered in the Bond Market 
Digest. Since large amounts of the 
dollar bonds of both countries have 
been repatriated, service on the bonds 
remaining in this country does not 
appear to be an insupportable burden, 
and it is possible that the market is 
over-discounting the seriousness of 
recent developments in the war zones 
in Europe and China. Nevertheless, 
in view of the strained international 
political situation and the beclouded 
economic outlook for both countries, 
further market weakness would not 
be surprising and the indicated course 
for the conservative investor is to 
transfer funds to sound American 
securities. (Recent prices; Italy 7s, 
74; Japan 6%4s, 68.) 


College Bonds 


Apropos of the football season, a 
recent news item served as a re- 
minder that overemphasis upon 
sports sometimes has undesirable re- 
sults for the creditors of institutions 
of learning. St. Mary’s College of 
California embarked upon an ambi- 
tious expansion program several 
years ago which was apparently pred- 
icated largely upon the nation-wide 
advertising and interest created by its 
spectacular football teams. To help 
finance this program, a bond issue 
was floated. Financial difficulties fol- 
lowed, and a bondholders’ committee 
bid in the properties at a foreclosure 
sale which was held several months 
ago after an offer by the college to 
pay $400 per $1,000 bond had been 
rejected as inedequate. It is reported 


that the college will continue opera- 
tions, leasing the properties from the 
committee. Funds are available for 
payment of $292.72 per $1,000 bond 
to bondholders who did not deposit 
with the committee. 


Wisconsin Central 4s 


Holders of Wisconsin Central first 
and refunding 4s and 5s who desire 
to maintain an interest in this specu- 
lative situation would be well advised 
to consider a transfer into the first 
general 4s of the same company. The 
road has been in receivership since 
1932; January, 1933, and subsequent 
coupons on the first general 4s are in 
default. Holders of the first and re- 
funding mortgage bonds have re- 
ceived regular interest payments; 
these bonds are guaranteed by the 
Minneapolis, St. Paul & Sault Ste. 
Marie (Soo Line) which has pur- 
chased the coupons as they have 
fallen due. This accounts for the fact 
that the first and refunding bonds, 
although occupying a junior position, 
have sold several points above the 
first general 4s which are secured by 
a first lien on 823 miles of track, 
mostly main line. It now appears 
very unlikely that more than one ad- 
ditional interest payment will be 
received by the junior bondholders 
under the guarantee. The senior 
bonds of the Soo Line mature July 1, 
1938, which event is almost certain 
to precipitate a receivership or other 
action looking toward reorganization. 
Such a development would mean the 
end of interest payments on guaran- 
teed obligations, following which the 
respective lien positions of the bonds 
would tend to reverse their current 
relative market standing. 


More Collusion? 


S a result of identical bids re- 

ceived for supplying the Army 
with rubber tires, the Attorney-Gen- 
eral’s office is investigating what it 
considers as an absence of competi- 
tive bidding. At such a time it might 
be well to recall the cut-throat com- 
petition and price-cutting which beset 
the tire industry two years ago, and 
not to curse too roundly the efforts 
being made to maintain the improved 
competitive conditions and compara- 
tive stability which have more recent- 
ly been enjoyed. Increased stability 
in industry as a whole would seem 
likely to benefit, more than it would 
harm, all strata of the public from 
factory workers to executives, and 
the ultimate prosperity of the nation 
as an entity. 
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EXPORTS VITAL 


Concluded from page 15 
the foreign exchange restrictions wit- 
nessed during the post-war period. 
The best customers of American busi- 
ness machines are Great Britain, 
France, Canada, Mexico, Brazil, Ar- 
gentina, Belgium, Czechoslovakia, 
Sweden and Holland. 

Business machines have played an 
important role in the reciprocal trade 
agreements concluded during the past 
several years and today about 30 per 
cent of our total exports are reported 
to go to those countries with which 
we have signed such special trade 
treaties. They include practically all 
the Central American republics, Bel- 
gium, Sweden, Holland, France, 
Switzerland, Finland, Canada, Brazil 
and Colombia. 

Because of the superiority of the 
American product and the very con- 
siderable demand for it, foreign gov- 
ernments in these reciprocal trade 
treaties have granted liberal tariff 
concessions on American business 
appliances or have increased their 
import quotas. Tariff reductions of 
as much as 20 per cent have been 
obtained, as for instance in the case 
of Canada, Sweden and Switzerland 
and exports to practically all coun- 
tries where such trade agreements 
are in effect have shown greater than 
average gains and further increases 
can reasonably be expected. 


Foreign Affiliates 


Supplementing direct exports many 
American manufacturers have estab- 
lished branches and factories abroad 
to overcome tariff barriers and other 
trade restrictions. International Busi- 
ness Machines has plants in France, 
Germany, Italy, England and other 
countries. National Cash Register 
has 21 subsidiaries abroad and 47 
agencies. Remington Rand, Under- 
wood Elliott-Fisher and Burroughs 
Adding Machine likewise maintain 
plants abroad. Therefore, the export 
figures do not give the complete pic- 
ture of the total foreign business of 
the American office appliance in- 
dustry, as part of the profits shown 
by the companies engaged in this field 
are derived from dividends of their 
foreign subsidiaries, supplementing 
the profits obtained from direct ex- 
portation of products made in this 
country. These two sources are esti- 
mated to equal the annual domestic 
business of the industry. 

While exact export figures are not 


available for each individual company, | 


and obviously change from year to 


LIGHTEN THE BURDEN 
AMERICAN BUSINESS 


Another year has gone by and even greater record-keeping prob- 
lems confront American business. Tax laws have changed and 
social security laws are with us, along with all the other vital 
business records we must keep. Another year of experience has 
helped us to lighten the burden of business through mechanized 
record keeping. So we offer an exhibit featuring new ideas, 
methods and equipment relating to record-keeping problems. 
Incorporated in the machines themselves are many features 
of design and application which forecast improved time and 
labor saving methods. Today, National Machines and National 
Business Systems apply almost universally wherever money is 


handled or records are kept. See what National has developed. 


21 INDIVIDUAL EXHIBITS WILL SHOW APPLICATIONS OF 
NATIONAL SYSTEMS TO THE FOLLOWING 


Appropriation Accounting 

Accounts Receivable 

Accounts Payable 

Payroll Records 

Loan Accounts 

Bank Commercial Accounts 

Public Utilities Restaurants and Cafes 

Manufacturers and Wholesalers Chain Stores 

Brokerage Food Stores 

Laundries Drugs and Fountains 
Garages and Service Stations 


Instalment Accounts 

Real Estate and Mortgages 
Savings Banks 

Building and Loans 
Department Stores 

Hotels, Clubs, Hospitals 


We cordially invite you to visit a display of National Cash 
Registers and National Accounting and Bookkeeping Machines 
at our exhibit in the 34th Annual National Business Show. 


October 17 to 23, inclusive, 1937 
Commerce Hall ¢ Port Authority Building 
Eighth Avenue at 15th Street, New York City 


Shittonal 
DAYTON, OHIO 
Cash Registers °* Typewriting-Bookkeeping Machines * Bank-Bookkeeping Machines 


¢ Posting Machines * Check-Writing and Signing Machines * Analysis Machines ¢ 
Postage Meter Machines °* Accounting Machine Desks °¢ Correct Posture Chairs 


year, some estimates give a rough 
idea of the importance of the foreign 
business. Addressograph-Multigraph, 


for instance, exports about 25 per 
cent of its production ; National Cash 
Register sometimes over 50 per cent ; 
Burroughs Adding Machine, Rem- 


PROBLEMS 
ADVERTISER 


OF THE SMALL 


ington Rand and Underwood Elliott- 
Fisher from 30 to 35 per cent. 

A result of continued world re- 
covery and better stability of foreign 
exchanges would be further gains in 
the export business of American office 
appliances which because of their 
quality dominate world markets and 
are likely to maintain that position. 


discussed in Booklet L, sent on request. 


Albert Frank-Guenther Law, Inc. 


The Large Advertising Agency 
that Invites Small Accounts 


181 Cedar Street New York 
Philadelphia Boston Chicago San Francisco 
Albert Frank - Guenther Law, Ltd., London 
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Announcing 
A Greater Service to 


INVESTORS 


years ago, Babson’s 
broke all precedents with the 
ennouncement of a Supervised In- 
vestment Service for $120 a year. 
In taking that forward step, we 
accepted a fact well known to every 
seasoned investor: It is utterly im- 
possible for anybody to supervise 
successfully all securities. That was 
why we focused our efforts on cer- 
tain issues which offered the real 
opportunities. 


The practical results of such 
concentration have been im- 
pressive. For example, in a test 
period covering 30 months, in- 
cluding the recent market drop, 
THE BABSON SUPERVISED 
LIST SHOWS A GAIN OF 86% 
IN MARKET VALUE, WHILE 
THE DOW-JONES COMPOSITE 
ADVANCED ONLY 
7%. 


Based on five years of successful ex- 
perience, we have extended our super- 
vision to a somewhat larger list of 
securities, This means an even more com- 
prehensive service to you as an investor. 


To increase and protect your income and 
profits is the purpose of Babson’s Reports. 
In the thirty-four years this organization 
has been serving investors, improvements 
have been continuous. Clients have bene- 
fitted steadily. 


Today’s enlarged Supervised Service 
constitutes still another forward stride. 
Let us show you how it fits your per- 
sonal needs and how it can relieve J 
Vf investment worries and burdens. 


For full particulars 
Write 
| 


'Babson’s Reports 


Babson Park, Massachusetts 
| 


Without charge or obligation send 
bulletin of full particulars of new service 
for Investors showing how it fits into 
my personal needs. 
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Dept. 44-48 | 


VERY investor should read this inter- 

esting booklet by Denber Simkins, na- 
tionally known writer on economic affairs. 
It shows why many people lose in the 
Stock Market. Explains the most depend- 
able method of forecast. Proves that this 
method has produced good results in the 
past. Shows how YOU may take advan- 
tage of it. A copy of “MAKING MONEY 
IN STOCKS” will be sent to you ABSO- 
LUTELY FREE. No obligation. Just address: 
INVESTORS RESEARCH BUREAU, INC. 
Div. 685, Chimes Building, Syracuse, N. Y 


New-Business Brevities 


By A. Weston Smith, Jr. 


NOTE: 

THAT the thirty-fourth annual Na- 
tional Business Show at New York City’s 
Commerce Hall will include 1,500 exhibits 
of new office equipment, a new record— 
everything from an elastic telephone wire 
to the most complex record keeping ma- 
chine. . . . Rumors are afloat that Auburn 
Automobile will not only discontinue man- 
ufacture of the “Auburn” car, but also the 
“Cord” and “Duesenberg”—it begins to look 
as though that Cord is not the tie that 
binds. . . . General Foods’ radio contract 
for Loew’s Metro-Goldwyn stars seems to 
be starting a wave of movie-industrial com- 
binations—American Tobacco may tieup 
with Warner Brothers Pictures, while 
Paramount and Twentieth Century-Fox 
Film are interested in similar deals... . 
Air-Conditioning enters the luxury era 
with Carrier Corporation furnishing instal- 
lations with ducts decorated with gold 


plate—maybe it will be the golden ducts - 


which will lay the golden eggs in this 
industry. Expansion of Reynolds 
Spring into the manufacture of a large 
variety of plastics for household and auto- 
motive use is next—a subsidiary of Blaw- 
Knox has just been awarded the contract 
for the heating system in the proposed 
plant. . . . More will soon be heard of 
a new water-repellent process for hats, de- 
veloped by Hat Corporation of America— 
it is claimed to be the most suitable shower- 
proofing for headgear ever perfected. .. . 


HAT Cohn & Rosenberger is enjoy- 

ing the largest volume of orders for 
jewelry since 1929—the current 65 per cent 
gain over a year ago suggests that some 
gentlemen no longer prefer bonds. 
Phillips Petroleum will use the most ob- 
vious slogan in its forthcoming gasoline 
drive—i.e., “Phill-up With Phillips.” ... 
H. L. Green Company is said to be ready 
to sell its chain of Green Shops in London 
to British interests—another indication of 
the liquidation of foreign subsidiaries by 
American interests? ... Atlas Tack ap- 
plies “salt shaker” idea in its new con- 
tainer for carpet tacks—a shaker box with 
perforated opening permits the shaking out 
of one or a dozen tacks at a time... . 
Early in December Esquire-Coronet will 
add another publication to its growing list 
—called “Verve,” it will be a quarterly 
(no ads) featuring fine arts and sell at 
$2.50 per copy. . . . Packard Motor Car 
claims a new record for acoustical treat- 
ment in its 1938 models—eleven different 


types of noise-deadening materials are used 
for insulation of the car bodies. . . . The 
Michigan Supreme Court has finally ruled 
that a public utility is a chain store and 
subject to the state’s chain store tax— 
Detroit Edison is the utility and it is a 
chain because it has branch offices. . . . 
Gibson Distilling will open its fall adver- 
tising campaign with the new slogan: “It 
Goes Down Easily”—that ought to be ap- 
propriate in any area near a stock ex- 
change. . . . Next to be streamlined is 
the thermos bottle—American Thermos 
Bottle will offer a modernized pint carafe, 
finished in luminous aluminum. .. . 


HAT Royal Typewriter is expanding 

its “Desk Test” offer to both report- 
ers and editors with free trials on any 
model typewriter—several newspapers are 
said to have taken advantage of the oppor- 
tunity to see how “Royals” stand the press 
and pressure. ... Hookless Fastener Com- 
pany has changed its name to Talon, Inc. 
—for the benefit of the uninformed, this 
company manufactures what is commonly 
known as “zippers.” . . . Gillette Safety 
Razor is preparing to offer its new “Gil- 
lette Brushless Shaving Cream” at 25 cents 
per tube—the new shave preparation car- 
ries the photograph and signature of King 
C. Gillette, although he is no longer living. 

. Perhaps it is too early to whisper 
about the lightest in men’s suit fabrics 
which will be offered by Adler-Rochester 
Clothes next spring—the tradename 
is “Whisperwate.” . . . Standard Brands 
seems to have neglected no avenue or 
street in finding new markets for yeast— 
next comes a special packaged irradiated 
dry yeast for dogs and other animals. .. . 
International Silver is ready to promote 
the sale of silverware on the instalment 
purchase plan—said to be the first time 
a silver manufacturer has ever pushed a 
credit plan for sterling. . . . A feature 
of a number of the 1938 Chrysler models 
will be seat cushion springs made of piano 
wire covered with “Latex”—in other words 
“musical chairs” will now be available in 
automobiles. .. . Reynolds Metals will soon 
begin mass production of aluminum-coated 
steel, tradenamed “Alplate’—it will be 
available in wire, rods and sheets. .. . 
A short time ago a California fruit canner 
developed a process to take the wrinkles 
out of prunes; now a New Jersey fruit 
grower has acquired a machine to take 
the fuzz off peaches—inventions are 
certainly getting more and more fruitful. 
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OFFICE EQUIPMENT 


Concluded from page 12 


preparation of reports and the pro- 
duction of records for Social Security 
accounting. National Cash Register 
has added new features to its ma- 
chines, which, in addition to other 
information, ring up the amount of 
the sale and record the article by 
price, tax, classification, and sales- 
man’s number. Royal Typewriter has 
a complete line of models on display 
and its exhibit includes various spe- 
cial purpose typewriters manufac- 
tured by the company and those with 
specialized keyboards. Underwood 
Elliot Fisher is likewise exhibiting 
its entire line of typewriters, and its 
operators are demonstrating the Un- 
derwood Sundstrand Adding-Figur- 
ing machines which are equipped with 
three point control that makes add- 
ing and figuring work 15 to 25 per 
cent faster. Burroughs is featuring 
a new calculator development—di- 
rect subtraction—now available on its 
electric duplex calculator. And there 
are numerous other devices that may 
appeal to the business man who 
wishes to increase efficiency and 
speed, or to cut overhead. 


That the corporation executive has 
a special incentive to do these things 
in this period of increased taxes and 
rising labor costs cannot be seriously 
doubted, and the show will un- 
doubtedly prove a medium for in- 
creased buying in some volume. 
Moreover, the industry has experi- 
enced a secular trend during recent 
years, induced largely by New Deal 
activity, and this will continue at least 
to some extent. But over the longer 
term the industry’s profits will prob- 
ably depend largely upon the cyclical 
course of general business, as they 
have in the past. 


NEWS AND OPINIONS 


Continued from page 10 


these fields, company’s operations and 
earnings appear likely to be main- 
tained at reasonably satisfactory levels. 
(Factograph No. 985.) 


Cutler-Hammer B+ 

Moderate long term commitments 
may be maintained as a speculation 
on further recovery in general indus- 
trial activity; recent price, 50 (paid 
so far this year, $2). Following a 
favorable first half showing with net 


EXECUTIVES 


ATTEND! 


AMERICA’S EFFICIENCY E 


Oct. 18th to 23rd 
1 p. m. to 10 p. m. daily 


COMMERCE HALL 
PORT AUTHORITY BUILDING 
Eighth Avenue at 15th Street 
New York 


Executives, salesmen, office workers, don’t miss 
this enlightening exhibition—the largest and 
greatest in the thirty-four years of Business 
Show history. You are sure to find many ex- 
hibits which pertain to your problems and 
which will help to guide you to greater depart- 
mental and personal efficiency. Experts in at- 
tendance will explain, demonstrate, advise. 
Plan your visit now. Come early! 


WOULD YOU SELL... 


The real situation for investors is none too 
obvious. What would you do? One of these 


Dow Theory 


INT'L. NICKEL OR ANACONDA 
Comment 


stocks has an “Index of Gain Power’’ regis- 
tered at .0272, the other .1581. Some day 
one will be more greatly depressed than the 
other because of this difference . . . and for 
no other reason. Canny investors will get 
our comparison now, with the interpretation 
of the ‘Index’? for these issues and its re- 
vealing incisiveness. FREE to readers of 
this advertisement—write to Dept. 230-A 
today. 


TILLMAN SURVEY 


24 FENWAY 
BOSTON 


forecasts the trend of 
the Market as implied 
by the movements of 
“The Averages.”’ 
Via Air Mail 


(= Money Refunded If 
scription Cancelled in 60 Days 


ROBERT RHEA 
Author of '’The Dow Theory”’ 
Colorado Springs, Colo, 


OSITION | 

i 
| 


The FINANCIAL WORLD 


Vol. 68. No. 16 


Shall I Buy — 
Shall I Sell 
Stocks_Now? 


If you know when it is safe to buy 
and wise to sell stocks—if you act on 
your knowledge promptly — risks 
are minimized, maximum profits 
possible. 


T. E. Rassieur Trend Interpreta- 
tion Service offers you definite 
buying and selling advice based 
strictly and solely on interpretations 
of long-term and short-term trends 
arrived at by precise mathemat- 
ical computation. 


T. E. Rassieur Trend Interpreta- 
tion Service is unique in the finan- 
cial field, neither duplicating nor 
overlapping the service of any exist- 
ing system or organization. 

The principles and scope of this 
service are explained in a compre- 
hensive free booklet: ‘‘TREND 
INTERPRETATION.” Write for it. No 


obligation. 


T. E. RASSIEUR 
Trend Interpretation Service 
1665 Continental Bldg., St. Louis, Mo. 
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You insure 
your life 
don’t you? 
WHY NOT YOUR STOCKS? 


Put and Call Options 
Limit Your Loss 


Explanatory booklet on request 


HERBERT FILER 
Established 1919 
25 Broadway, New York WoOrth 2-2030 


S/D REPORTS 


The economic positions, price expectancy, with buying/ 
covering, switching price levels, and character preference 
of 235 listed stocks for immediate or term investment/ 
trades, are definitely specified in S/D REPORTS. 

S/D REPORTS is the weekly commentary service with 
the unusual record of defining trend five months ahead 
of theory confirmation and which specified the prices to 
which stocks have since or may yet decline as a result of 
Supply and Demand reflections. 

Introductory Trial: Send $2 to receive next two 16-page 
weekly issues off press Mondays. Commentary F-46. 
Market Pattern 1937-8 to 1944-5 sent free upon request. 


STATISTICAL REPORTING CORP. 
161 MAIDEN LANE NEW YORK CITY 


Sell Now 
Good _ Policy 
or Too Late? 


Send for Bulletin FWO-20 FREE 


American Institute of Finance 
137 Newbury St., Boston, Mass. 


about 75 per cent higher than in the 
same 1936 period, sales during the 
September quarter are reported to 
have been running at record levels, 
above previous peaks in 1936 and 
1929. A satisfactory level of opera- 
tions is understood to be scheduled 
for several months to come, and di- 
rectors are planning to meet in 
November to determine the amount 
of the December dividend payment. 
A stock dividend was declared, pay- 
able to holders of record September 
30, on the basis of one share for each 
share held. (Factograph No. 339. 
Also FW, Sept. 15.) 


General Electric A+ 
Long term commitments may be 
maintained; recent price, 40 (paid 
$1.20 this year to date). In the Sep- 
tember quarter, orders booked topped 
any corresponding period since 1929, 
standing at $88 million, or 17 per 
cent above that period a year ago; 
for the nine months ended September 
30, bookings totalled $305.2 million, 
or 44 per cent higher than in the 
previous like period. Increased pur- 
chases of household appliances and a 
pick-up in heavy equipment orders 
are reflected in these figures, and a 
large potential demand for equip- 
ment, on the part of utility companies 
is considered still to exist. (Facto- 
graph No. 99. Also FW, Aug. 4.) 


Libbey-Owens-Ford A 

Attractive for income, and reason- 
ably priced in relation to earnings; 
retention of long term commitments 
appears warranted; recent price, 48 
(yield, 6.2% on $3 paid in 1937). 
Stating that a satisfactory volume of 
business is in prospect for the final 
quarter, company reported net in the 
September quarter equivalent to $1.28 
per share against 90 cents in the same 
1936 period. Per share results for 
the first nine months amounted to 
$3.63 as compared with $2.94 a year 
ago. Although provision has tenta- 
tively been made for payment of the 
tax on undistributed profits, the 
policy in this matter has not been 
definitely determined as yet and direc- 
tors are to meet in November to de- 
cide on a further dividend payment 
this year. (Factograph No. 59. Also 
FW, Sept. 15.) 


Marshall Field cS 


Improved earnings render this is- 
sue suitable for retention; recent 
price, 14. With October giving evi- 
dence of stronger retail trade, the 
outlook for the important last quarter 
is reasonably promising, and indica- 
tions are that for the year as a whole 


at least a moderate gain over the 67 
cents per share reported for 1936, 
will be seen. In the six months ended 
June 30, net was equivalent to 22 
cents per share as compared with a 
deficit of 72 cents in the same period 
a year ago. Sales for the year to date 
are reported to have been about 15 
per cent above the like 1936 period, 
and mark-ups have made possible the 
maintenance of profit margins. (Fac- 
tograph No. 82. Also FW, Mar. 3.) 


McKesson & Robbins Cc 

Improved earnings dictate against 
hasty liquidation of speculative hold- 
ings of the common, around 11 (div. 
of 1/25 share $3 pfd. paid this year) ; 
$3 cum. conv. preferred affords a 
generous income, around 37 (yield, 
8% on reg. $3 div.). Earnings on 
the common during the first half 
were equivalent to 74 cents per share 
as compared with 35 cents in the 
same period of 1936. A continuation 
of this trend appears in prospect, with 
the gain in August net sales over a 
year ago standing at 17 per cent, as 
against a 7.6 per cent year-to-year 
increase registered in July. In ad- 
dition, company expects sales in the 
final three months to exceed any 
previous quarter in its history. As 
cash is being conserved because of 
fairly heavy inventories, and bank 
loans which will have to be liquidated, 
near term future distributions on the 
common appear likely to take the 
form of stock dividends (one has been 
declared payable in December). (Fac- 
tograph No. 197. Also FW, Jan. 6.* 


Parker Rust-Proof B+ 

Not unreasonably priced around 
22, in relation to recent earnings, 
(yield, 6.8% on $1.50 annual div.). 
Company has benefited from a high 
level of industrial activity so far this 
year, reporting third quarter net at 
the equivalent of 53 cents per share 
as compared with 47 cents in the like 


Corporate Earnings Reports 


EARNED PER SHARE 
ON COMMON STOCK 


12 Months to Sept. 30 
1937 1936 


Bangor Hydro-Electric ........... $1.72 $1.48 

9 Months to Sept 30 
Bridgeport Machine .............. 2.15 .44 
Libbey-Owens-Ford 3.53 2.94 
Monarch Machine Tool............ 2.23 ees 
Pacific Finance Corp.....cescecees 2.30 2.58 


Woodward Iron 


3.74 
39 Weeks to Sept. 25 


0.47 0.8: 

12 Months to Aug. 31 

American Gas & Electric.......... 2.48 2.10 
Electric Power & Light........... D 1.64 D 1.67 
Kellogg (Spencer) & Sons......... 2.86 2.62 
3.02 2.51 


0.40 0.06 
8 Months to Aug. 31 
1.92 1.06 


Addressograph-Multigraph ........ 
Northern States Power (Del.)...... a1.47 aD 0.24 
6 Months to Aug. 31 
D 0.61 D 0.68 

9 Months to July 31 
0.17 0.08 

12 Months to June 30 
1.63 

6 Months to June 30 

Crown Cork International.......... b 0.38 bD 0.44 
Real Silk Hosiery Mills........... D 0.69 D 0.76 


a—On Class A Stock, b—On Class B_ Stock. 
D — Deficit. 


Madison Square Garden........... 
Pleasant Valley Wine............. 
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1936 period, which raised nine 
months results to $2.09 against $1.71. 
Valuable patents for the rust-proof- 
ing of metals are owned, in which 
field there was but small competition 
up to 1935. Subsequently, new pro- 
cesses have been introduced, but 
Parker has continued to obtain a rea- 
sonable share of the available busi- 
ness. (Factograph No. 385. Also 
FW, Jan. 8, 36.) 


Penney (J. C.) A+ 

Maintenance of long term invest- 
ment holdings appears justified by 
improving sales trend currently evi- 
denced; recent price, 80 (paid to 
date this year, $3). Following a year- 
to-year sales gain of 2 per cent in 
August, a 10 per cent increase was 
seen in September, with the total for 
the first nine months standing 8.5 per 
cent higher than a year ago. Earn- 
ings of $2.82 per share in the first 
half were reported, representing a 
moderate increase over the 1936 first 
half. The extent to which profit mar- 
gins are being maintained will be an 
important factor affecting the pay- 
ment of any extra dividend before 
the end of the year. (Factograph No. 
293. Also FW, July 21.) 


Poor & Co. “B” 

At recent prices, around 10, un- 
favorable near term outlook appears 
amply discounted; long pull specula- 
tive holdings need not be disturbed. 
Following first half net equivalent to 
$2.18 per share, which compares with 
59 cents in the like 1936 period, in- 
dications are that third quarter re- 
sults were not far from the break- 
even point. As company’s line con- 
sists of small items which can be 
turned out rapidly, the lack of new 
railroad buying was felt more quickly 
than in the case the builders of cars 
and other heavier types of equip- 
ment, whose backlog helps to fill in 
the gaps between orders. With the 
wage question out of the way, any 
significant carrier orders will depend 
on rate increases granted by the 
I.C.C. and on the trend of rail traffic. 
(Factograph No. 439. Also FW, 
Sept. 1.) 


Sears, Roebuck A 

Retention warranted in view of re- 
cent upturn in sales, and for the at- 
tractive income afforded ; recent price, 
68 (yield, 9.5% on $3 reg. and $2.50 
extra paid this year). Improving 


year-to-year gains in sales, amount- 
ing to 7.8 per cent in the four weeks 
ended September 10 as compared 
with 7.4 per cent and 5.5 per cent, 
respectively, in the two preceding 
periods, reverses a trend which had 


‘in wages and other costs. 


persisted in preceeding months and 
constitutes an encouraging develop- 
ment. Directors will meet in Decem- 
ber to consider payment of an extra 
dividend. (Factograph No. 65. Also 
FW, Sept. 1.) 


U. S. Pipe & Foundry B 


Arcund 33, shares are quite rea- 
sonably priced in relation to recent 
earnings, and retention on a specula- 
tive basis appears warranted (yield 
9%). At present prices, this issue 
is around its low for the year and 
seems very generously to discount the 
fact that new building operations have 
recently made a disappointing show- 
ing. But on the assumption that con- 
struction activity is able to hold 
around present levels, allowing for 
seasonal changes (an assumption 
which appears to be quite reasonable ) 
earnings should continue at satisfac- 
tory levels. For the 12 months ended 
last June 30 common stock earnings 
amounted to $3.72 per share. ( Facto- 
graph No. 255. Also FW, June 30.) 


Waukesha Motor B+ 

Retention of long term holdings 
appears warranted, around 18, at 
which level the issue seems moderate- 
ly priced on an earnings basis (an- 
nual div., $1; paid 25 cents extra 
this year). Numbering among its 
customers the manufacturers of a 
diversified group of machinery includ- 
ing farm and oil field equipment, 
tractors, trucks and buses, company 
has been aided by the high level of 
activity prevailing in these fields, re- 
porting net income for the fiscal year 
ended July 31 at the equivalent of 
$2.57 per share, against $1.83 in the 
similar 1936 period. (Factograph No. 
624. Also FW, June 9.) 


Western Union C+ 

Neither purchase nor retention will 
be warranted until there appear evi- 
dences of a reversal of the downward 
earnings trend ; recent price, 31 (paid 
this year, $2.25). August witnessed 
a continuation of the downtrend in 
net with a moderate increase in gross 
accompanied by a 59 per cent drop in 
earnings; for the first eight months, 
gross was up 5.5 per cent and net 
was off about 44 per cent, per share 
results being equivalent to $2.32 this 
year as compared with $4.17 in the 
same period a year ago. The in- 
troduction of special and longer mes- 
sages without raising rates, which in 
effect amounts to a rate reduction, 
has produced slightly higher gross in- 
come, but has failed to offset increases 
( Facto- 
graph No. 208. Also FW, Sept. 22.) 


Did You Sell 


Before the Collapse ? 


Warning of the possibility of a price collapse 
was given clients of TECHNIGRAPHICS a 
month ago. 


In a telegram dated August 25, 1937, TECH- 
NIGRAPHICS said: 


“STOCKS INCREASINGLY BEAR- 
ISH . . . CONTINUE TO LOOK 
FOR LOWER PRICES — POSSIBLY 
COLLAPSE.” 


This telegram 
which also advised 
short sales, climaxed 
consistently bearish 
advices from July 28 
on and prevented 
TECHNIGRAPHICS’ 
clients from being 


lulled into a_ false 
NEW sense of security by 
YORK the deceptive strength 
TIMES cf wp Of the market in 
August. 
50-STOCK 
AVERAGE 


On August 25, the 
day TECHNIGRAPH- 
ICS sent the warning 


| 
SEPT. 25 to clients, the Dow- 
1937 Jones industrial aver- 
age was at 181.70. In 


a single month it 
dropped to 147. 


Just as these advices anticipated the March- 
to-June decline on March 18-20 (and recom- 
mended 100% liquidation in investment and semi- 
investment accounts, short sales in trading 
accounts), so TECHNIGRAPHICS again an- 
ticipated the disastrously swift decline of the 
past thirty days. 


No good, however, can come from surveying 
past losses except to improve the possibility of 
future gain. The market is still in a critical 
position. Now, more than ever, you need de- 
pendable guidance. 


Send One Dollar for a three weeks’ trial of 
TECHNIGRAPHICS’ specific recommendations 
(both stocks and grain). Write today to 


TECHNIGRAPHICS 


Published by the Kelsey Statistical Service 
Board of Trade Building, Chicago, Dept. FW-20, 
70 Wall Street, New York, N. Y. 


STORE 
STOCKS 


12 issues in line to benefit 
from heavy Christmas trade. 


| tone G merchandising stocks 
have suffered drastic declines 
along with other groups. Yet wages 
and farm income are at record 
levels, and should continue to 
stimulate heavy demand for goods 
throughout the balance of the year. 
September retail sales are reported 
5 to 6% ahead of last year. 

This week’s UNITED OPINION 
Bulletin presents a timely review 
of the outlook for this important 
group—also gives analyses of 12 
merchandising issues in position to 
benefit most from seasonal im- 
provement. 


Send for Bulletin F.W.10 FREE! 
UNITED BUSINESS SERVICE 


210 Newbury St. ~ e Boston, Mass. 


Send for free copy 
The Gartley Weekly 
Stock Market Review 


76 William Street, New York City 


| 
= | 
| 
| 
| 
| 
| 
| 
a 
H 
| 
F 


The FINANCIAL WORLD 


Vol. 68. No. 16 


DIVIDENDS 


AMERICAN CYANAMID 
COMPANY 


The Board of Directors of Amer- 
ican Cyanamid Company on Octo- 
ber 7th, 1937, declared a special 
dividend of $1. per share upon the 
Company’s Class ‘“A’’ Common 
Stock and Class “B’’ Common 
Stock, payable on the 26th day of 
November, 1937, to the stockholders 
of record at the close of business 
on the 18th day of October, 1937, 
out of the earnings of the Com- 
pany for 1937. The dividend is 
payable at the option of the stock- 
holders either in cash or in shares 
of the recently authorized 5% 
Cumulative Convertible Preferred 
Stock of the Company at the par 
value thereof, to wit, $10. per 
share, in the ratio of one share of 
such Preferred Stock for each ten 
shares of the Class ‘‘A’? Common 
Stock and/or Class “B’’ Common 
Stock, or so much of said dividend 
as the stockholders may desire in 
said Preferred Stock at said par 
value and ratio and the residue of 
said dividend in cash, with the 
proviso that no scrip or fractional 
shares representing the Preferred 
Stock will be issued by the Com- 
pany, but in lieu and to the extent 
thereof the said dividend will be 
paid in cash. 

The terms of the option and the 
conditions for its exercise are con- 
tained in a form of notice of the 
special dividend and a form of cer- 
tificate for use by the stockholders 
in exercising their option with 
respect to the dividend which the 
Board of Directors adopted in de- 
claring the special dividend and 
directed to be mailed to the stock- 
holders promptly after the record 
date. The option is required to be 
exercised by the use of the certifi- 
cate and on or before the close of 
business on November 20th, 1937. 


W. P. STURTEVANT, 


Secretary. 

COLUMBIA 
GAS & ELECTRIC 
* CORPORATION 


The Board of Directors has 
declared this day the following dividends: 
Cumulative 6% Preferred Stock, Series A 
No. 44, quarterly, $1.50 per share 
Cumulative Preferred Stock, 5% Series 
No. 34, quarterly, $1.25 per share 
5% Cumulative Preference Stock 
No. 23, quarterly, $1.25 per share 
Common Stock 


No. 35, 25¢ per share 


payable on November 15, 1937, to holders of 
record at close of business October 20, 1937. 
How anp H. PE tt, Jr., 


October 7, 1937 Secretary 


The United Gas and 


Electric Corporation 
One Exchange Place, Jersey City, N. J. 
October 13, 1937. 
The Board of Directors of The United Gas and 
Electric Corporation has this day declared a 
dividend of Seventy-Five Cents (75c) per share 
on the Common Stock, without any nominal or 
par value, of said Corporation, payable November 
6, 1937, to stockholders of record at the close of 
business on November 1, 1937. 


J. A. McKENNA, Treasurer. 


PHILADELPHIA ELECTRIC COMPANY 


Quarterly Dividend of $1.25 per share on $5 
Dividend Preferred Stock, payable November 1, 
1937, to Stockholders of record October 8, 1937, 
for the quarter ending October 31, 1937. 


C. WINNER, Treasurer. 


CONTINENTALCANCOMPANY Inc. 


A regular quarterly dividend 
of seventy-five cents (75¢) per 
share on the common stock of 
this Company has been declared 
payable November 15, 1937, to 
stockholders of record at the 

close of business October 25, 1937. Books will 


not close. JEFFREGS, JR., Treasurer. 


Board Room 
Gossip 


This column is a compendium of reports cur- 
rent in the financial district. As much of the 
content is merely gossip, nothing contained 
herein should be interpreted as representing the 
editorial opinion of THE FINANCIAL WorLD. 


HILE the market hasn’t been 

getting the best breaks in the 
news, the continued liquidation in the 
early days of last week appeared un- 
related to economic and _ political 
developments. Conditions within the 
market itself remained the dominant 
factor and the trend was still making 
the news. And there undoubtedly 
would have been a rally of conse- 
quence before now but for the waves 
of foreign liquidation which have been 
hitting the market intermittently for 
the past several weeks. It is quite 
probable that in the aggregate foreign 
selling has not been large in relation 
to the daily volume of transactions. 
But the liquidation has been persis- 
tent and has at least been a con- 
tributing factor in preventing the list 
from showing a greater technical re- 
covery. 


OST observers now feel that 

the market must receive some 
important stimulus to shake off the 
bearishness. It is rumored that there 
is a big short interest in the steels, 
motors and rails which would help 
along the momentum on any moderate 
rally, but technical considerations 
alone are not likely to cause covering 
operations on any substantial scale. 
Among hoped for developments 
(some of which might provide the 
spark) are: a favorable decision on 
higher freight rates for the railroads 
on some classifications; seasonal im- 
provement in steel activity ; or a more 
definite change in the government’s 
credit policies—which still are hav- 
ing a deflationary effect. 


S far as the market’s internal 

picture is concerned, there 
hasn’t been much change from the 
previous week. The selling is said to 
represent some tag-end of liquidation 
from over-extended accounts, and 
many brokers again report that the 
buying, while admittedly of a cautious 
nature, is of considerably the better 
calibre. In past markets at this stage 
of the decline a sharp drive against 
the shorts would be expected almost 
as a matter of course. But there are 
few big operators actively interested 
in stocks ; commodities are getting the 


big play. 


Dividends Declared 


Regular 


Pe- 
Rate riod able 


Company Record 
0000000000 50c .. Nov. 1 Oct. 29 
25¢ Q Nov. 1 Oct. 29 
Amer. Alliance Ins............ 25¢ Q Oct. 15 Oct. 7 
Amer. Machine & Fdry........ 25c .. Nov. 1 Oct. 15 
Amor. Steamship .....00000000% $1 Q Oct. 1 Sep. 28 
Q Oct. 28 Oct. 2 
60000000000 SA Nov. 15 Oct. 15 
$1.25 Q Nov. 1 Oct. 20 
Badger Paper Mills........... 50c .. Oct. 25 Oct. 15 
Berland Shoe Stores 7% pf...$1.75 Q Nov. 1 Oct. 20 
62%e .. Nov. 15 Oct. 25 
Blue Ridge Corp. $3 pf........ 75e .. Dec. 1 Nov. 5 
Brockton Gas Light........... 10c Q Oct. 15 Oct. 5 
Calgary Power $1.50 Q Nov. 1 Oct. 16 
Calif. Water Service pf...... $1.50 Q Nov. 15 Oct. 31 
Columbia G. & E. 69 

Q Nov. 15 

Do 5% cum. Q Nov. 15 Oct. 20 

o 5% cum. pf Q Nov. 15 Oct. 20 
Community P. S. vte. Q Nov. 1 Oct. 20 
Concord Electric . Q Oct. 15 Oct 

Do 6% pf....... Q Oct. 15 Oct. 5§ 
Continental Can .. Q Nov. 15 Oct. 25 
Copperweld Steel —— Q Nov. 30 Nov. 15 
Corn Exch. Bank Tr. (N. -75¢ Q Nov. 1 Oct 
Cuneo Q Nov. 1 Oct. 20 

$1.62% Q Dec. 15 Dee 
Davenport Water 6% - .-$1.50 Q Nov. 1 Oct. 20 
Fair, The (Chicago) pf.. Q Nov. 1 Oct. 
Famise Corp. .......+... -. Oct. 20 Oct. 15 
Wire of Phila, S Nov. 15 Oct. 22 
Fitchburg G. & E. Lt.......... Q Oct. 15 Oct 
eae -- Oct. 1 Sep. 22 
Q Oct. 15 Sep. 30 
General Baking Co............. Sc .. Nov. 1 Oct. 16 
Gen. Foods Corp Q Nov. 15 Oct. 25 
Good Humor ........... e- Oct. 11 Oct 
Gt. Amer. Insurance ay. Q Oct. 15 Oct. 7 
Hawaiian Pineapple .......... -. Oct. 30 Oct. 20 
Q Nov. 1 Oct. 15 
Homestake Mining .......... M Oct. 25 Oct. 20 
50c .. Nov. 1 Oct. 15 
30c .. Nov. 1 Oct. 18 
Jantzen Knitting Mills.. Q Nov. 1 Oct. 15 
Jonas Naumburg...... Oct. 25 Oct. 13 
Kress (S. H.) & Co..... oa Q Nov. 1 Oct. 20 
15c Q Nov. 1 Oct. 20 
McKesson & Robbins $3 pf..... 75e Q Dec.15 Dec. 1 
Mich. Public Service 7% pf..$1.75 .. Nov. 1 Oct. 15 

$1.50 Nov. 1 Oct. 15 
Minn. -Honeywell Reg. ......... 75c .. Nov. 20 Nov. 4 
Nat. City Lines -25¢ Nov. 1 Oct. 20 
No. Boston Lt. Propertie Oct. 15 Oct. 7 

Oct. 15 Oct. 7 

Oct. 15 Oct 
Nunn-Bush Sh. Co. 25¢ Oct. 30 Oct. 15 
Pacific G. & Nov. 15 Oct. 30 

Nov. 15 Oct. 30 


Pacific ..75¢ Nov. 15 Oct. 20 
Pacifie Public Service. . .32%e Nov. 1 Oct. 16 
Philadelphia Elec. $5 $1.25 Nov. 1 Oct. 
Pittsburgh Brewing pf.......... $1 Oct. 29 Oct. 18 
Potomac $1.75 Nov. 1 Oct. 20 
-50 Nov. 1 Oct. 20 
Pub. Serv. oy Colo. 7% pf.. 1 Oct. 15 
Nov. 1 Oct. 15 
Do 5% pf....... 41%c Nov. 1 Oct. 15 
Randall Co. ..50¢e Nov. 1 Oct. 25 
Raymond Concrete Pile. 00 0800 Nov. 1 Oct. 20 
Rochester Am. Ins............ 25¢ Oct. 15 Oct. 
Rockland Lt. & Pwr........... yd Nov. 1 Oct. 15 
Nov. 15 Nov 
Solvay Am. Corp. an” pf.$1. ine Nov. 15 Oct. 15 


So. Am. Gold & P 
Spencer Shoe ........ 
Springfield Gas Lt..... 


: REE: ge pis : 


Stix-Baer & Fuller c Oct. 25 Oct. 15 
Toledo Edison 7% pf A Nov. 1 Oct. 15 
Nov. 1 Oct. 15 
Nov. 1 Oct. 15 
75¢ Nov. 6 Nov. 
15e .. Oct. 5 Sep. 30 
Weston (Geo.), [44 - $1.25 Q Nov. 1 t. 15 
Wheeling & L. E. R.R. 4% 
.25 Q Nov. 1 Oct. 25 
$1. Q Nov. 1 Oct. 25 
Q Sep. 30 Sep. 28 
Woolworth (F. W.) Co......... oo Q Dec. 1 Nov. 10 
Worcester Salt 6% nf. $1.50 Q Nov. 15 Nov. 5 
Accumulated 
Towa Elec. 1% vf. are 43%c .. Oct. 20 Oct. 8 
Mich. Pub. 7% pf... .$1.75 Nov. 1 Oct. 15 
Pacific Pub. Service 1st pf.. '32i%6e -- Nov. 1 Oct. 16 
Pittsburgh Brewing $3.50 pf. ceene $1 .. Oct. 29 Oct. 18 
Selected Indust. cv. pf....... 37%e .. Nov. 1 Oct. 16 
Extra 
Amer. Steamship Co............ $4 Oct. 1 Sep. 28 
$1 Oct. 28 Oct. 20 
15¢e Nov. 15 Oct. 15 
Fire Asso. of Phila Nov. 15 Oct. 22 


Fyr-Fyter pf. 


Home Ins. Co......... Nov. 1 Oct. 15 
Int’] Cigar Machine...........35¢ .. Nov. 1 Oct. 15 
Pacific Lighting ..............50e .. Nov. 15 Oct. 20 
Increased 
Columbia G. & E. Corp........ 25e .. Nov. 15 Oct. 20 
Initial 
Grocery Store Products....... 12%c .. Nov. 15 Noy. 5 
Republic Nat. Gas.....ccceccese 10c .. Oct. 25 Oct. 20 
Reduced 
Beverly Gas & El............. 62c .. Oct. 14 Oct. 7 
Special 


Am. Cyanamid ‘‘A’”’ & ‘‘B’’...*$1 .. Nov. 26 Oct. 18 
Community Pub. Service vtc....25¢ .. Nov. 1 Oct. 20 


Raymond Concrete Pile........ 50c .. Nov. 1 Oct. 20 
Stock 

McKesson & Robbins............ + .. Dec. 15 Dec. 1 


*Optional cash, preferred stock, or both. +Stockholders 
will receive 1/25 share of $% cum. conv. preference 
stock for each share held. tDistribution of one additional 
share for each share held. 
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In the Capital Markets 


ESPITE the success in recent 

new financing ventures, the 
SEC is not being flooded with a batch 
of registration statements—and there 
isn’t likely to be a great burst of ac- 
tivity for the bond salesmen until the 
general securities market rights itself. 
This week will probably witness the 
offering of $13 million North Boston 
Lighting Properties 334s, which, be- 
cause of a Massachusetts law, will 
first be up for competitive bidding. 
The Appalachian Electric Powers are 
due to come out of registry on Oc- 
tober 21, and will consist of $57 mil- 
lion first 334s and $10 million de- 
benture 4s. Then there are $8 million 
St. Joseph Railway Light, Heat & 
Power Company first 4s and serial 
notes to be coming along about the 
same time. But these issues about 
sum up the prospective financing of 
general interest for the next several 
weeks, at least. 


S an evidence of the times, Con- 

solidated Edison has changed 
its plans regarding the refunding of 
the $60 million 4%s. In statement 
released last week the company said 
that the refunding plan was no longer 
deemed advantageous. Hence, in- 
stead of bringing out $80 million in 
debentures later this month, the com- 
pany plans to apply for registration 
of $30 million debentures, and will 
apply the proceeds toward defraying 
a portion of the cost of its plant ex- 
pansion program, which calls for the 
expenditure of $50 million during the 
next twelve months. The new finan- 
cing plan actually will, however, bring 
in $10 million more in new capital 
than under the original proposal. It 
is expected that the new debentures 
will mature in twenty years and will 
carry a coupon of 334 per cent, or 
less, depending on market conditions. 
The new bonds probably will come 
along toward the middle of next 
month, as both the Public Service 
Commission and the SEC have to be 
duly informed of the change in pro- 
gram. 


ITH the new issue market un- 

likely to contribute very ex- 
tensively toward operating expenses 
of investment dealers, these houses 
are likely to show a greater interest 
in high grade listed bonds, some of 
which are occasionally available in 


blocks. It is said that the insurance 
companies are in the market for 
bonds of good quality and have been 
augmenting their portfolios. Some of 
the current prices for high grades are 
reasonable, but the offering side is 
thin, and only a relatively few bonds 
can be picked up without boosting 
the market. Thus, the dealer interest 
is chiefly in blocks of bonds, and the 
buying in the listed market has been 
negligible except in special cases 
where the offering side was broad. 


MARKET SITUATION 


Concluded from page 3 


From a nearer term viewpoint, the 
stock market appears to have worked 
into a position from which a mod- 
erately impressive rally could well 
develop. Prudent investment policy, 
however, would dictate against seiz- 
ing upon a price rebound for a re- 
sumption of aggressive purchasing. 
There is no change in the opinion 
that stock holdings should be con- 
fined to only the best grade issues 
affording good yields, and that the 
investor should concentrate on secur- 
ing adequate income and protection 
of capital Numerous investment 
grade bonds and preferreds have de- 
clined to levels from which more 
reasonable returns are obtainable 
than were possible some months ago, 
and such obligations could well ac- 
count for a significant portion of one’s 
portfolio. Sizeable cash reserves 
should be maintained —Written Oc- 
tober 7; Richard J. Anderson. 


European Correspondent 
Reports Rumors 
of Bear Pool Abroad 


ITH business statistics show- 

ing only minor recessions in 
general trade and activity, and with 
corporate earnings continuing to run 
above the levels of a year ago, the 
precipitate declines in security prices 
registered during the past two months 
has given rise to numerous rumors 
in the financial district concerning the 
operation of a foreign bear pool or- 


ganized for the purpose of raiding 
American securities. Admittedly, the 
thin character of markets here under 
the stringent rules which have been 
designed to “minimize” speculation, 
appear to afford a good setting for 
any such raiding operations. 

In an endeavor to determine the 
accuracy of such rumors THE FINAN- 
crAL Wortp last week cabled its 
European correspondent for confirm- 
ation. Advice from that source is 
that, despite denial by responsible 
bankers, similar reports have been 
persistent abroad for some time. In 
the meantime, at least one firm is 
understood to have been a heavy 
seller in one of the important Euro- 
pean markets of American securities 
for the account of a large American 
bank. 

Also making the rounds in Europe 
is a rumor that a Scandinavian syndi- 
cate is operating on the short side of 
American stocks in the Amsterdam 
market, but observers feel that any 
operation of that character could be 
more successfully carried out in the 
London market. 

The striking aspect of this cor- 
respondent’s advice is that it con- 
tains no report of actual investment 
liquidation by foreign holders of U. 
S. shares, but leaving the definite im- 
pression that—despite failure at iden- 
tity—European feeling is that the 
present condition of the New York 
market is being taken advantage of 
by one or more powerful syndicates 
operating abroad. 


The New 


Price Ranger 
Make Your Own Charts 


Use these specially designed chart 
blanks. They are particularly adaptable 
for the simplified plotting of daily 
) stock market prices and volume. 

Each sheet 8!/5 by II inches, sufficient 
for a six months’ arithmetical record. 


Price: $1.00 for 25 sheets ‘ 
Send money order or check to 

| 


EDWARD WILLMS 
136 Liberty Street, New York City 
BArclay 7-7265 


WANTED ! A responsible sub- 


scription representative in every city 
over 10,000, where we have no active 
salesman at present. Main with brok- 
erage or banking contacts preferred. 
With improving business and possible 
increases in stock prices impending 
FINANCIAL WORLD is easier to 
sell to people who recognize the value 
of unbiased investment information. 
Liberal commissions and bonus. Full 
particulars free on request. Address: 
Promotion Manager, The Financial 
World, 21 West Street, New York. 
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| Continued from page 17 


No. 958 Consumers Power Company 


Earnings and Price Range (CMS) 
Data revised to October 13, 1937 = NEW YORK CURB EXCHANGE © 
Incorporated: 1910, Maine. Office: Jackson, iE La 


Michigan. Annual meeting: Second Tuesday 
in April. 


Capitalization: Funded debt... .$113,280,000 
*Preferred stock $5 cum. 

191,924 shs 
tPreferred stock $4.50 cum. 

Common stock (no par)....... 1,643,080 shs 


*Callable at $105; stock all cwned by Commonwealth & Southern. 7Callable at $110. 
Business: Owns and operates electric, gas, steam heat and 
water properties in Michigan. Serves electricity to 900 com- 
munities, manufactured gas to 125, natural gas to 102, steam 
heat to 4 and water to 4. 
Management: Controlled by Commonwealth & Southern. 
Financial Position. Unusually strong for a utility. Net work- 
ing capital at end of 1936, $15.6 million; cash, $9.5 million; 
marketable securities, $2.6 million. Working capital ratio: 
4.2-to-1. Book value of preferred stock, $109.82 per share. 
Dividend Record: Regular payments were maintained on the 
old preferred stocks until their redemption early in 1937. 
Both the $5 and $4.50 preferred stocks have received regular 
payments since issuance. Common payments are not reported. 
Outlook: Refinancing undertaken in 1936 has resulted in a 
maximum interest rate of 4 per cent on the funded debt and 
$5 per annum on the preferred stocks, a large saving which 
has allowed for better coverage of interest and dividends. 
Comment: Both preferred issues are entitled to an invest- 
ment ratiag. 


*EARNINGS, DIVIDENDS AND PRICE 4 $4.50 
ivi- 


2. me Mar. 31 June 30 Sept. 30 Dec. 31 Total dends Price Range 
$2.49 $2.24 $2.01 $2.05 $8.7 

1994 2.80 2.58 2 25 2.50 10.13 

ees 2.93 2.73 2.33 3.24 11.23 7 7 

ae 3.29 2.74 2.47 4.19 12.09 7 7 


*Based on present capitalization. $4.50 preferred shares were issued in 1937. 


$To October 13, 1937. 


959 


Pittsburgh Coke & Iron Company 


Data revised to October 13, 1937 os Earnings and Price Range (PCK) 

Incorporated: 1928, Pennsylvania, as Davi- 20 
son Coke & Iron Company. Present title 15 
adopted 1936. Office: Oliver Building, to Oct. 19 J 
Pittsburgh, Pennsylvania. Annual meeting: 5 —- ad 
First Tuesday in April. Number of stock- 0 
holders: preferred, 270; common, 750. 
Capitalization: Funded debt..... *$3,315,000 
7Preferred stock $5 cum. EARNED PER SHARE $1 

PEE) 19,949 shs on 0 
Common stock (no par)......... 608,469 shs 1930 '31 °32 °33 °34 °35 °36 1937 


*Including two convertible issues. ¢Call- 
able at $105 per share; convertible into 6-2/3 shares of common through March 1, 
1940; thereafter into 5-5/9 shares through March 1, 1943; thereafter into 4.76 plus 
shares through March 1, 1947. 


Business: Company has facilities for annual production of 
360,000 tons of pig iron, 870,000 barrels of cement, 450,000 tons 
of coke, 8,350 tons of ammonium sulphate, 7 million gallons 
of tar, 2 million gallons of benzols and 4,250 million cu. ft. 
of by-product gas, of which at least 3 billion cu. ft. are sold 
annually to a Columbia Gas & Electric subsidiary under con- 
tract expiring 1949. 

Management: Affiliated with company since its inception. 

Financial Position: Adequate. Net working capital March 
31. 1937, $1.9 million; cash, $457,154. Working capital ratio: 
2.2-to-1. Book value of common, $10.54 per share. 

Dividend Record: No dividends reported on present com- 
mon or former issues. 

Outlook: Operations are thoroughly integrated, but despite 
these advantages, company was forced to reorganize in 1935 
under section 77B of the National Bankruptcy Act. 

Comment: Stock is unseasoned and carries a high degree of 
risk. 

*EARNINGS RECORD AND PRICE RANGE OF COMMON: 


Year's 
Qu. ended: Mar. 31 June 36 Sept.30 Dee. 31 Total Price Range 


*Unadjusted earnings of former common stocks through 1936. +New stock: to 


October 13, 1937. 


28 


920 Stokely Brothers & Company, Inc. 
Data revised to October 13, 1937 sp Earnings and Price Range (SBC) 
company of similar name formed in 0 
to consolidate several canning panies 
Office: 2002 S. East Street, Indianapolis. 10 
Indiana. Annual meeting: First Wednesday 0 . 
after September 15. Fisoal year ends May 31 
ARE 
Capitalization: Funded debt..... $308,651 34 
“Preferred 7% cum. conv. $9 
cies 84,000 shs 0 
tPreferred 7% cum. ($25 1930 ‘31 '33 ‘34 1937 
Steck (61 535,000 shs 


‘Callable at $26.50 a share; each share convertible into 1% shares of common. 
7Callable at $30 a share. 


Business: Company and subsidiaries prepare, pack and sell 
food products including vegetables, fruits and condiments. 
Products are sold under the brand names “Stokely’s Finest” 
and “Van Camp’s” and are also packed under private labels. 

Management: Experienced. 

Financial Position: Fair. Net working capital as of May 31, 
1937, $4.0 million; cash, $611,766; inventories, $5.3 million. 
Working capital ratio: 2.1-to-1. Book value, $6.46 per share. 

Dividend Record: Initial common and preferred dividend 
paid in October, 1936. No present regular common rate. 

Outlook: Reflecting increased volume and a better price 
structure for its canned fruits and vegetables, earnings regis- 
tered a satisfactory uptrend in recent years. Company is in 
a position to benefit from the increasing importance of pri- 
vate brands. 

Comment: Preferred issues qualify as a “business man’s 
risk.” Common is unseasoned and entails the risks inherent 
in the equities of companies in the industry. 


EARNINGS, DIVIDEND AND PRICE RANGE 
Years ended May 31: 1935 71937 


Earned per share.......... $107 $1.48 si. 8s $2.12 
Years ended Dec. 31: 
None None 0.50 1.20 
Price Range: 
*Eavnings of predecessor prior to 1937 fiscal period; based on present capitalization. 
“To October 13, 1937. tNot available. ‘Listed on the New York Stock Exchange 
on January 4, 


No. 90 Virginia, lron, Coal & Coke Company 
Earnings and Price Range (WK 
Data revised to October 13, 1937 nn tah ge (VK) 
: 40 
Incorporated: 1899, Va. Office: Roanoke, Va. 30 
Annual meeting: Third Tuesday in March. 20 weaken 
Number of stockholders: [referred, 272; 10 
Capitalization: Funded debt...... $1,390,000 oe 0 
stock (5% cum. $100 $1 
995996052 5659.00.00 800066 19,848 shs $2 
Common stock ($100 par)....... 100,000 shs eee eee $3 
1930 °31 ‘32 ‘33 °34 ‘35 '36 1937 
*Callable at $105 per share. 


Business: Operates bituminous coal properties and coke 
ovens in Virginia and Kentucky; blast furnaces have not been 
operated for about ten years. Company owns extensive soft 
coal lands aggregating some 128,000 acres. Oil and gas rights 
are leased to independent operators on a royalty basis. 

Management: Hindered by unsatisfactory conditions. 

Financial Position: Fair. Net working capital at close of 
1936, $281,748; cash, $116,163. Working capital ratio: 2.2-to-1. 
Book value of common stock, $105.67 a share. 

Dividend Record: Poor. No payments on preferred since 
1931; none on common since 1924. Preferred accumulations 
$30 per share October, 1937. 

Outlook: Larger losses in last several years than in some 
of the depression periods emphasize the fundamentally 
unsatisfactory condition of the bituminous coal industry. In 
spite of improvement in demand, productive capacity remains 
far in excess of sales, and competition from other fuels is 
increasing, although new price-fixing legislation may help. 

Comment: Both preferred and common are speculative. 

EARNINGS RECORD AND PRICE RANGE OF COMMON: 


Year's Price Range 
a ended: Mar. 31 June 30 Sept. 30 Dec. 31 Total High Low 
33 D$0.37 D$0.48 D$0.51 D$0.80 $2.06 15 —2% 
D 0.25 D 0.71 D 0.25 D 0.13 D 1.34 9 —3% 
D 0.16 D 0.54 D 0.61 D 0.53 D 1.84 7™%—2 
D 0.46 D 0.85 D 0.33 D 0.27 D 1.91 13%—4 
D 0.55 D 0.58 ies *12%—4 


*To October 13, 1987. 


2 
is Y $15 
10 
A A | 
1930 “32 34 "35 1937 
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October 20, 1937 


No. 904 Gorham Manufacturing Company 
Data revised to October 13, 1937 sGarnings and Price Range (GMO) 
Incorporated: 1863, Rhode Island, as suc- YORK CURB EXCHANGE 
cessor of business originally established in 30 | PRICE RANGE 
1831. Office: Providence, R. I. New York 20 
office: 17 Maiden Lane, New York City. 10 
Annual meeting: Second Wednesday in —_ 0 3 V.T.C. 
*Capital stock (no par).......... 194,859 ae Fiscal year ends Jan. 31 3 
*Majority held under voting trust agree- ee a 0 
ment created under reorganization plan of — $ 
1924, several times extended, last to June 1, 1930 °31 °32 °33 ‘34 "35 °36 1937 


1939. 

Business: Company and subsidiaries are engaged in the 
manufacture and sale of sterling silverware of all kinds, silver 
plated ware, statuary and architectural bronze, plastics, ec- 
clesiastical ware and silver polish. Controls Gorham, Inc., 
engaged in the retail sale of fine jewelry, gold and silverware 
and allied lines. 

Management: Long connected with the business. 

Financial Position: Very strong. Working capital January 
31, 1937, $4.4 million; cash, $1.3 million; U. S. Government 
securities, $1 million. Working capital ratio: 19.9-to-1. Book 
value of capital stock, $32.33 a share. 

Dividend Record: Distributions uninterrupted on old $100 
par common from 1881 to 1920, when omitted. Resumed on 
new no par common in 1929 and maintained since at various 
rates. 

Outlook: Company’s products are almost exclusively in the 
luxury lines and earnings therefore depend upon trend of 
general prosperity. Unpredictable changes in the artificially 
supported markets for silver likewise affect profits. 

Comment: The capital stock is a typical “business cycle” 
equity and usually sells on a high yield basis. 


EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF CAPITAL STOCK: 


Years ended Jan. 31: ge} 1932 1933 1934 1935 1936 1937 1938 
Earned per share.. $0.5 $1.15 D$2.20 $1.22 $1.10 $0.82 $2.16 re 
Years ended Dec. 31: 193 +] 1931 1932 1933 1934 1935 1936 +1937 
Dividends paid... .*$2.00 $2.00 $1.30 $1.50 $0.75 $1.50 $1.00  $$2.25 

ee sees 29 18% 21% 27% 33 
17 11% 6 6 11 12% 16% 


eon addition 5% in stock dividend. {To October 13, 1937. tIncluding $1.00 special 
vidend 


No. 905 Grand National Films, Inc. 
earnings and Price Range (GNF) 
Data revised to October 13, 1937 8 NEW YORK CURB EXCHANGE 
Incorporated: 1936, Delaware, as Premier : 
Productions, Inc. Present title adopted same ns PRICE RANGE { } 
year. Office: 1270 Sixth Avenue, New York 0 
City. Annual meeting: Second Wednesday 
in April. Number of stockholders, 5,500. a Year Ended Apr. 3, 1937 ~ 
Capitalization: Funded debt........... Non u1 0 
Capital stock ($1 par)........- 655,000 shs pen swane $1 
1930 ‘31 ‘32 ‘34 ‘35 1937 


Business: Formed by Pathe Film Corporation, which holds 
a minority interest in the stock, to engage in all branches of 
the motion picture industry. Operates a theatre in Denver 
and has recently started production of moving pictures, but 
is principally engaged (though a wholly owned subsidiary) 
in distribution of films on a commission basis. Has contracts 
to handle distribution business of Far West Exchanges, Inc. 
and of First Division Exchanges, a Pathe Film subsidiary. 

Management: Associated with Pathe Film Corporation. 

Financial Position: Satisfactory. Net working capital April 
3, 1937, $1.2 million; cash, $824,309. Working capital ratio: 
3.7-to-1. Book value of capital stock, $1.53 per share. 

Dividend Record: Has never paid a dividend. 

Outlook: A new organization in a highly competitive field, 
the company is faced with the problem of building up a suc- 
cessful producing business without the advantage of control- 
ling a chain of theatres as an outlet for its pictures. Profit 
possibilities in the distribution division appear to be distinctly 
limited. Thus, attainment of significant earning power may 
prove to be a long drawn-out process. 

Comment: The stock is unseasoned and obviously carries 
very large risks pending further development of the enter- 
prise. 

DEFICIT AND PRICE RANGE OF CAPITAL STOCK: 


A deficit of 97 cents per share was reported for the year ended April 3, 1937. 
Price Range: 1936, 45—-2%; 1937 (To October 13), 4%—1%. 


The FINANCIAL WORLD 29 
906 Hall (C. M.) Lamp Company 
“ Earnings and Price Range (HLP) 
Data revised to October 13, 1937 20 | NEW YORE Cus EXCHANGE 


15 
Incorporated: 1909, Michigan, Office: De- 10H 
troit, Mich. Annual meeting: Third Wed- ; 


nesday in March. Number of stockholders: 


EARNED PER SHARE 
RK DEFICIT PER SHARE 1 


1930 '31 ‘32 ‘33 °34 °35 ‘36 1937 


Capitalization: Funded debt.......... None 
Capital stock (no par).......... 362,080 shs 


Business: Makes automobile, aircraft and motorcycle 
lamps. Customers include some of the larger automobile man- 
ufacturers, among which are Chrysler, Packard, Lincoln and 
Hudson. Greater part of business is with the automobile in- 
dustry; sales for aircraft and motorcycle use are less im- 
portant. 

Management: Capable. 

Financial Position: Strong. Net working capital at close 
of 1936 $1.0 million; cash, $253,000; marketable securities, 
$456,000. Working capital ratio: 8.4-to-1. Book value of capi- 
tal stock, $6.43 a share. 

Dividend Record: Payments uninterrupted since 1918, al- 
though rate was sharply reduced during depression years 
ae ag 1932. Present indicated 40-cent basis was instituted 
in 1935. 

Outlook: Operating in the highly competitive automobile 
accessory industry, rate of activity is essentially dependent 
upon continuance of contracts with large automobile manu- 
facturers upon favorable terms, and company’s stake in the 
growing aircraft field. 

Comment: Stock carries the risk which attaches to all 
specialty manufacturers. 

EARNINGS, DIVIDENDS AND. PRICE RANGE OF CAPITAL STOCK: 


Years ended Dec. 31: 1931 1933 1934 936 *1937 
Earned per share..... - D$0.69 Dio. 33 D$0.05 $0.22 90. rH $0 48 t 
Dividends paid ....... 0.30 0.10 0.10 0.30 0.20 0.40 $0.30 
Range: 4% 7%, % 
6 7 8 7 
*To October 13, 1937. Interim earnings not reported. 
No. 907 Hartman Tobacco Company 


Data revised to October 13, 1937 2 Earnings and Price Range (HTO) 


Incorporated: 1928, Connecticut, as a con- 20 NEW YORK CURB EXCHANGE 
solidation of three firms, the oldest of which 15 

was established in 1882. Office, Hartford, 10 

Conn. Annual meeting: Second Thursday in 5H PRICE RANGE 
August. 0 O = 
Capitalization: Funded debt........... None Fiscal year ends June 30) 33 
*Prior preferred stock $4 cum.... 14,300 shs 

+Preferred stock $3 non-cum..... 14,300 shs DEFICIT PER SHARE 3 
Common stock (no par).......... 216,700 shs Calendar Years— 


*Redeemable at $100 a share; no par. 
fRedeemable at $50 a share; no par. 

Business: Engaged in buying, raising and packing of shade- 
grown and sun-grown leaf and seed tobacco. Owns about 
1,500 acres of farm lands, of which approximately 1,100 acres 
are under cultivation. Plantations are located throughout 
Connecticut. Four warehouses are operated in Hartford, Conn. 

Management: Experienced. 

Financial Position: Fair. Working capital June 30, 1937, 
$566,000; cash, $93,000. Working capital ratio: 2.2-to-1. Book 
value of common, nil, after allowing for the preferred stocks 
at their redemption value. 

Dividend Record: Poor. Initial dividend of $1 paid Septem- 
ber 15, 1937, on $4 prior preferred stock which with $3 pre- 
ferred was issued in May, 1937, under plan of recapitaliza- 
tion. Nothing ever reported on common, on which dividends 
are restricted by sinking fund provisions for the preferred. 

Outlook: Earnings prospects depend almost entirely upon 
the price structure for leaf tobacco, which under the New 
Deal is determined by the success of crop regulations. 

Comment: While the prior preferred may be considered a 
“business man’s risk” the $3 preferred is obviously highly 
speculative. The common is an uninteresting speculation. 

EARNINGS Ano PRICE RANGE OF COMMON STOCK: 


Year ended Dee. 31: 1931 132 1933 1934 
Earned per share..... pss. 36 ps 43 D$1.42 D$0.43 *$0.30 


Price Range: 
Year ended Dee. 31: ’ 
1% 4 1% 2% 3% 
% 11/16 % 1 41% 


~¥6 months ended June 30, 1924. #To October 13, 1937. 


WEEK 


*908—Indian Terr. Ill. 
*909—Interstate Hosiery 
*910—Kirkland Lake Gold 
*911—Lefcourt Realty 


114—Bendix Aviation 
115—Cerro de Pasco Copper 
985—Climax Molybdenum 
116—Del., Lack. & Western 


*On the New York Curb Exchange, all other issues included above are listed on the New York Stock Exchange. 


106—Public Service of N. J. 
107—Reynolds Metals 
986—Richfield Oil 
987—Simonds Saw & Steel 


109—Texas Corporation 

110—Union Carbide & Carbon 

988—Willys-Overland 
24—Zonite Products 
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The FINANCIAL WORLD 


Vol. 68. No. 16 


“INTELLIGENT INVESTMENT PLAN- 
NING” (1936) by Louis Guenther. Brief 
outline of the basic rules, principles and 
procedure necessary to successful invest- 
ing; 48 pages, paper cover. Pub. at $1. 


$48 REVISED “STOCK FACTO- 
GRAPHS” (1936-37) reprinted from 
FINANCIAL WORLD, Mar. 4, 1936 to 
Aug. 25, 1937. Probably more complete 
statistical and factual information (in 
condensed form) about 948 leading listed 
stocks than you can get anywhere else 
at small cost; in three indexed parts, 
total 232 pages, paper covers........ $3.65 


468 REVISED STOCK FACTOGRAPHS, 
reprinted from FINANCIAL WORLD, 
Feb. 17, 1937 to Aug. 25, 1937, 112 pages, 
$1.90 


“STOCK MARKET THEORY & PRAC- 
TICE” (1930-34) by R. W. Schabacker; 
every phase of stock market operation— 
practical and technical, amazingly com- 


IS “DOW THEORY” OBSOLETE? 
“THE STORY OF THE AVERAGES” 
(1934), by Robert Rhea, practical applica- 
tion of Dow Theory, 195 pages...... $3.50 
(Mr. Rhea is also author of “The Dow 
Theory” (1932), 257 pages, $3.50. 


“DAILY CHARTS OF DOW-JONES 
AVERAGES” (1897-1937), by | Robert 
Rhea, 40 charts, 11x17 in. in post 
$12.50 


“TRADING PROFITS THROUGH 
CHARTS,” By Arthur Rolland. Illus- 
trated study of chart formations and 
their market significance. 32 pages, 
PAPEF COVET $2.00 


DAILY CHARTS OF 50 ACTIVE 
STOCKS, 50 charts (8%x11 in.) with 
daily high, low, close and_ sales for 
past four months, $5.00; 100 DAILY 
$8.50 


FREE BOOK OFFER 


Every reader who sends us an order for two or more 

books during the month, may have free on request 

(add 4c for mailing and handling) one copy of 45-page 

book, paper covers, of HIGH & LOW & CLOSING 

PRICES OF STOCKS & BONDS on N. Y. STOCK 
EXCHANGE, 1929-1936. 


*3-TREND SECURITY CHARTS”—201 
charts (3%x4 in.) of Weekly high and 
low and sales of 201 leading stocks, past 
18 months (next six issues, $15.00; next 12 
issues, $25.00); Oct. issue ready now. .$3.00 


“SUCCESSFUL SPECULATION IN 
COMMON STOCKS” (1934 revised), by 
William Law. Outline of principles and 
requisites of success speculating in com- 
mon stocks. 396 pages.........sseee8 $3.50 
(Used Copy $2.75) 


KEEP A RECORD of Income and In- 
come Deductions, Stock Transactions, 
etc., in “MI-REFERENCE” loose-leaf 
personal record book, 100 ruled forms, 
5%x8Y% in., $4.50; De Luxe leather ed., 


COMMODITY TRADING 
“PROFITABLE GRAIN TRADING,” by 
R. M. Ainswotrh. The author, a success- 
ful grain trader of 27 years’ experience, 
presents in this book the results of his 
exhaustive study and actual records of 
numerous transactions. There is a 25- 
year record of monthly highs and lows 
and a discussion of Mr. Ainsworth’s own 
trading theories and rules. 236 pages.$3.50 


“GRAPHS & THEIR APPLICATION 
TO SPECULATION” (1936) by George 
W. Cole, Applying the Dow Theory to 
grain trading, 278 pages............. $7.50 


“FUTURE TRADING UPON ORGAN- 
IZED COMMODITY MARKETS” (1935) 
by G. Wright Hoffman, 482 pages...$5.00 


BOOK DEPARTMENT 


TFINANCIAL WORLD 


21 West Street, New York, N. Y. 


P. S.—On books sent to a N. Y. City 
address, add 2% N. Y. C. Sales Tax. 


CROSS CURRENTS 


Concluded from page 6 


than in any year except 1932. Under 
the circumstances, the action of the 
secondary rail bond market is under- 
standable. But if the I.C.C. grants 
substantial rate increases, as appears 
probable, the gap between the yields 
of rail bonds of medium grade and 
those of industrial and utility bonds 
of like classification will be narrowed. 
If industrial trends resume their up- 
ward course in 1938, rail traffic as 
well as industrial company profits 
will benefit. On the other hand, if 
the recession in the rate of industrial 
activity is prolonged, not only the 
gross revenues of the railroads but 
also the earnings of industrial com- 
panies will suffer. In that event, the 
prices for medium grade industrials, 
which have been fairly well main- 
tained on the average, might be ex- 
pected to decline sharply. 


With the exception of the utility 
group, recent market unsettlement 
has resulted in cessation or indefinite 
postponement of most refunding pro- 
grams. This situation suggests the 
advisability of maintaining positions 
in most callable bonds of good invest- 
ment quality bearing relatively high 
coupons where market prices are only 
slightly above the levels at which the 
bonds may be redeemed. From a long 
term viewpoint, such bonds are pref- 
erable to non-callable issues of similar 
quality which are still quoted on a 
very low yield basis. 

The recent severe stock market 
slump will also tend to impair seri- 
ously the popularity of convertible 
bonds which had been growing stead- 
ily. It illustrates the dangers in the 
policy followed by numerous com- 
panies from 1935 to recent weeks of 
issuing new obligations bearing very 
low coupon rates to be sold mainly 
on the presumptive attraction of their 
stock options. Some companies were 
successful in forcing conversion of 
such issues by issuing calls for re- 


demption while the bonds command- 
ed high premiums. This indirect 
method of replacing debt with capital 
stock will have to be held in abeyance 
until the stock market regains suff- 
cient robustness to restore public con- 
fience. In the meantime, any new 
financing which cannot be postponed 
is likely to take the form of straight 
investment issues appealing to the in- 
vestor entirely through the yield fac- 
tor. This is evident in several recent 
utility flotations which have been sold 
on a much higher yield basis than 
comparable issues which were brought 
out during the last half of 1936 and 
the early months of 1937. 


STOCKS AHEADof BONDS 


from page 8 


Continued 


Chicago & Eastern Illinois ; Missouri- 
Kansas-Texas; St. Louis Southwest- 
ern; Wabash; Chicago, Burlington & 
Quincy, and Pittsburgh, Cincinnati, 
Chicago & St. Louis (Pennsylvania 
system). Although six of these com- 
panies are in receivership or trustee- 
ship, terminal charges are considered 
an item of operating expense and 
must be paid. The majority of the 
other companies are in strong finan- 
cial position ; collectively, the financial 
resources of the proprietary com- 
panies provide ample assurance of the 
maintenance of the high standing of 
the Association. 

In view of these factors it seems 
quite appropriate that the bonds of 
the Terminal Association should be 
accorded the highest rating by the 
large statistical organizations. But it 
is surprising to find that two of the 
three bond issues of the Association, 
which sell on a very low yield basis, 
should be outranked by three leased 
line stocks whicii may be purchased 
on a yield basis of more than 4 per 
cent. These issues are St. Louis 
Bridge Company 6 per cent first pre- 
ferred stock, the 3 per cent second 
preferred stock of the same company, 
and the 6 per cent capital stock of the 
Tunnel Railroad of St. Louis (all 
$100 par). The properties of these 
two companies are leased to the 
Terminal Association for a period of 
500 years beginning 1889. The lease 
agreements provide for payment of 
dividend rentals at the stated rates 
free of all taxes or other charges. 
Under the lease indentures, the 
rentals constitute a first lien and 
charge upon all of the income of the 
Association subject only to the latter’s 
first 4%4s, 1939, of which only $7 
million are outstanding. Thus, they 


} 
f 


October 20, 1937 


The FINANCIAL WORLD 


31 


rank senior to the Association’s first 
consolidated 5s, 1944, and general re- 
funding 4s, 1953, both of which are 
considered to be of very high invest- 
ment grade. The fact that they are 
available on a yield basis of about 4.2 
per cent, as against materially lower 
net yields for the bonds, may be 
ascribed largely to their comparative- 
ly limited markets. Since most of 
the stock issues are held as permanent 
investments the floating supply is 
small, but they may be purchased or 
sold through a number of firms spe- 
cializing in guaranteed rail stocks. 
Current quotations are as follows: St. 
Louis Bridge first preferred, 139 bid, 
143 asked; second preferred, 68 bid, 
72 asked (there is little or no prac- 
tical difference in the investment 
standing of these two preferreds) ; 
Tunnel R. R. of St. Louis, 139 bid, 
143 asked. Any one of these leased 
line issues appears worthy of con- 
sideration by those who are inter- 
ested in the more conservative types 
of income producing securities in 
view of the better than average yields 
afforded. 


St. Louis Bridge Company owns 
the Eads Bridge extending across the 
Mississippi River from East St. 
Louis to St. Louis which connects 
with the double tracked railroad tun- 
nel of the Tunnel Railroad Company. 
The latter runs under the business 
section of the city and connects with 
the freight and passenger stations. 
These strategically located properties 
are indispensable to the operation of 
the eastern connections of the Termi- 
nal Association. 


Continued Confidence 


OMPLETING one of the larg- 

est privately financed industrial 
expansion programs undertaken in 
the years of 1933 and 1934, the Ford 
Motor Company is again exhibiting 
confidence in the future by embark- 
ing upon its current $40 million ex- 
pansion plans, which are being car- 
ried out in the face of uncertainty as 
to labor demands and government 
policy. Before this additional con- 
struction is finished, thousands of 
tons of raw materials will be con- 
sumed and there will be provided an 
income to a large number of workers 
over a considerable period of time. 
And subsequently, the ‘enlarged plant 
facilities will likely furnish many 
others with steady employment and 


will accrue to the ultimate benefit of © 


other lines of industrial endeavor. 


Revise Your Investments Now 
to Recover Capital Losses 


Broad security decline presents opportunity 
for replacing least attractive issues with 
potential leaders of recovery. 


@ Now is the time to put your 
investment house in order. The 
recent drastic decline in market 
values has extended to all types 
of securities, creating an unusual 
opportunity for investors to weed 
out the least attractive issues in 
their portfolios, and to acquire 
others of determinable promise. 


@® While there are valid reasons for 
moderate optimism for a number 
of industries and for the retention 
and acquisition of certain securi- 
ties, other industries and other 
securities are lacking in promise 
and appeal. It is in such market 
phases as the present that inves- 
tors are able to improve their port- 
folios and lay the grounds for the 


recovery of capital losses, and 
better income. 
@ Strengthening your portfolio 


need not call for additional funds. 
It is likely to require only a care- 
fully studied recasting of the list 
and the adoption of a program 
promising steady progress towards 


the goal of capital recovery, or 
enhanced income. 


@ Under the supervision of The 
Financial World Research Bureau 
many investors are keeping their 
portfolios in the delicate balance 
that is the fundamental of success- 
ful investment. Our methods, ap- 
plied to your investment position, 
should speedily establish you on 
firm ground. When such situations 
as the present develop you should 
find yourself, as most of our clients 
are today, with idle capital (the 
proceeds of securities liquidated a 
month ago, and more) awaiting 
replacement at proper levels. 


The enrollment fee of $125 cov- 
ers the first year of supervision 
of portfolios valued up to 
$50,000. Mail your list of hold- 
ings with your first year’s fee 
today—or use the coupon for a 
detailed description of the pro- 
cedure. But act promptly, for 
the present is a time for action. 


Th 
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RESEARCH BUREAU 


21 WEST STREET, NEW YORK 


Objective: Income [1 


Capital enhancement [J 


[ CLIP and MAIL ] 


LEASE explain (without obligation to 

me) how your personal supervisory 
service would assist me to establish and 
keep my portfolio in line with conditions, 
and achieve my objective. I envlose a list 
of my investments, showing the number 
of shares and their original cost. 


(or) Both 
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Current 
Literature 


Upon request, and without obligation 
any of the literature listed below 
will be sent free direct from the 
firms by whom issued. To expedite 
handling, each letter should be con- 
fined to a request for a single item. 
Print plainly and give name and 
address. 


CURRENT LITERATURE 
DEPARTMENT 


THE FINANCIAL WORLD 
21 West Street, New York, N. Y. 


PROBLEMS OF THE SMALL Ap- 
VERTISER — This informative little 
booklet discusses this subject thor- 
oughly and offers interesting sug- 
gestions. (Made available by Albert 
Frank-Guenther Law, Inc.) 


Some FinancraL Facts—A 24- 
page booklet containing a brief de- 
scription of the American Telephone 
& Telegraph Company and the or- 
ganization and operations of the Bell 
System. (Made available by Ameri- 
can Telephone & Telegraph Co.) 


TRADING IN OVER-THE-COUNTER 
MARKETS FOR Prorit — Brochure, 
copies of which will be sent on re- 
quest. (Made available by J. T. 
Connor & Co.) 


Corn Propucts REFINING Com- 
PANIES—An analysis. (Published by 
Goodbody & Co., Members N. Y. 
Stock Exchange.) 


Opp Lor Trapinc—An_ interesting 
booklet which explains the advan- 
tages of odd lot trading for both 
large and small investor. (Published 
by John Muir & Co., Members N.Y. 
Stock Exchange.) 


Put AND Options — Ex- 
planatory booklet on request. (Pub- 
lished by Herbert Filer.) 


TRADING METHODS — 24-page in- 
formative booklet on this subject. 
(Published by Chisholn & Chap- 


man, Members N. Y. Stock Ex- 
change.) 
Stocks, Bonps, ComMMopITIES— 


Folder explaining trading methods, 
commission charges and commodity 
units. (Published by J. A. Acosta 
& Co., Members N. Y. Stock Ex- 
change.) 


Weekly 
Business and Financial Summary 


1 1937 1936 
*Crude Oil Production (bbls.).......... 3,579,050 3,647,450 3,666,300 3,028,100 
Electric Power Output (000 K.W.H.).. 2,280,065 2,275,724 2,265,748 2,169,442 
7Steel Output (% of capacity)......... 63.6% 66.1% 74.4% 75.9% 
tAutomobile Production (U. S. A.)..... 71,958 44,330 28,030 41,360 
§Wholesale Commodity Price Index.... 85.5 87. 88.8 82.1 
1937 1936 
Oct.2 Sept. 25 Sept. 18 Oct. 3 
§Bank Clearings New York City....... $3,745 3,204 4,210 $4,440 
§$Bank Clearings outside New York City 2,785 ,66 . 2,796 
Total car loadings (number of cars).. 847,245 840,446 826,565 819,597 
*Bituminous Coal Production (tons)... 1,605,000 1,575,000 1,511,000 1,537,000 
Financial World Index of Industrial 

*Daily Average. +As of beginning of following week. tWard’s Report. §000,000 
omitted. {Journal of Commerce. 

1937 1936 
Federal Reserve Reports 
Member Banks, 101 Cities (000,000 omitted) 
Total commercial loans. ,831 4,810 4,778 = 
1,178 1,227 1,276 1,174 
Other loans for purchasing securities 678 682 674 ” 
U. S. Government securities held...... 9,042 9,034 9,066 10,609 
Total net demand deposits............ 14,628 14,864 14,788 14,989 
5,285 5,293 5,291 5,073 
Reserve System 
Federal reserve credit outstanding.... 2,583 2,573 2,578 2,472 
Total money in circulation.......... 6,569 6,520 6,529 6,305 

*Comparable figures not available. +Other than U. S. Government securities. 

4 1937 1936 
Miscellaneous Factors May 
*Farm income —total (including sub- 

11 2 33 24 
ilnventories: 

Raw mnteriais 104 91 93 106 

Manufactured goods index.......... 107 107 107 101 

105 98 99 104 

Sept. Aug. July Sept. 

capital $112,182 $49,398 $81,951 $74,589 
Building contracts. Daily average 

(fF. W. Dodge)—in millions......... 8.28 10.97 12.37 9.37 

Oct. Sept. Aug. Oct. 


*000,000 omitted. 


+Corporate new issues only: exclude refunding: 000 omitted— 


Commercial & Financial Chronicle. tDepartment of Commerce: 1923-1925 = 100. 
Dow-Jones Common Stock Averages, Closing Figures 
October 
9 11 12 13 
146.59 144.03 143.93 138.79 Holiday 138.20 
38.67 37.26 37.39 35.40 Holiday 35.26 
Je Lis 23.07 22.48 22.61 21.80 Holiday 21.59 
Daily Volume N. Y.S. E. 
Sales (shares) ........ 1,191,320. 1,152,500 488,980 1,750,000 Holiday 2,570,000 
M4 Week ended 
Weekly Car Loadings Sept. 25 Sept. 18 Sept. 11 Sept. 26 
Eastern District 1937 1936 
Delaware, Lackawanna & Western..... 16,394 15,721 13,068 16,213 
New York, New Haven & Hartford..... 23,111 21,965 18,417 22,997 
New York, Chicago & St. Louis........ 16,02 15,58 13,12 15,874 
12,284 11,457 9,27 10,694 
Southern District 
13,518 13,241 11,155 12,693 
38,721 37,032 32,427 37,880 
Northwest District 
Chicago, Milwaukee, St. Paul & Pacific 31,974 30,723 26,207 31,293 
Chicago & Northwestern............... 42,464 42,161 36,969 41,710 
31,663 31,453 30,499 28,914 
Central West District 
Atchison, Topeka & Santa Fe.......... 33,391 31,675 27,369 28,125 
Chicago, Burlington & Quincy......... 28.631 27,261 23,055 27,631 
Chicago, Rock Island & Pacific......... 23,962 23,088 18,880 21,636 
Chicago & Eastern Illinois............. 6,232 5,720 4,586 5,686 
Denver & Rio Grande Western......... 8,453 8,036 7,366 8,550 
Southern Pacific System............... 44,671 45,394 29,608 42,867 
Southwestern District 
4,692 4,618 3,901 4,076 
Missouri-Kansas-TexaS 9,762 9,321 7,820 8,872 
St 6,659 6,309 5,224 5,385 
Note: Freight car loadings reflect current sectional business conditions. Loadings 


from the 15th to the 15th give a rough indication of earnings for the current month. 
(Compiled from Association of American Railroads figures) 
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Message Business Men 


Concerning 


Intelligent Investment Planning 


[ \ investor’s success is 


usually in direct proportion 
to the amount of intelligent 
study he gives to the solu- 
tion of his problems. He is 
bound to make mistakes 
but if he follows basic 
principles such as are out- 
lined by Mr. Guenther in 
his famous book—“Intel- 
ligent Investment Plan- 
ning’—he can greatly 
lessen his errors and make 
sufficient constructive steps 
to more than overcome the 
mistakes. 


HE investor who uses 

an unbiased and re- 
liable guide like THE 
FINANCIAL WORLD to 
give him in a concise sum- 
mary the vital facts and 
figures he needs for proper 
investment procedure will 


fare much better than the self-sufficient egotist who 
thinks his snap judgment without preparation is just 
as good as the carefully arrived at conclusion of the 
investor, who obtains his facts first, digests them 


| 
| %&FINANCIAL WORLD om | 
| 21 West Street, New York, N. Y. | 
| For enclosed $10 please enter my annual subscription for THE FINANCIAL Wor-p each week, the confidential advice privilege as per your rules, | 
a copy of the enlarged “INDEPENDENT APPRAISALS OF LISTED STOCKs” each month, an immediate survey of my 20 listed securities, a copy of 
| Mr. Guenther’s $1.00 book “INTELLIGENT INVESTMENT PLANNING” and booklet showing price ranges of New York Stock Exchange stocks | 
1929 to 1936 and bond prices from 1920 to 1936. 
| SPECIAL OFFERS — CHECK YOUR CHOICE | 
| Annual subscription including all the above with reprints of 950 revised “Stock Factographs” | 
| —Remit $11.75. l 
Six months subscription with 950 REVISED "Stock Factographs"—Remit $7. (Survey not 
| included.) | 
| Annual subscription with 396-page $3.50 book—''Successful Speculation in Common Stocks” | 
| —Remit $11.75. | 


AVE you ever heard anyone make the remark, “I 
H can guess the stock market as well as any expert, so 

I don’t need any investment service’? Those who 
indulge in such comments feel that because no human 
being can possibly predict the course of security prices 
accurately, it is all nonsense to bother to try to keep 
financially informed. People of this kind go on the assump- 
tion that because they cannot obtain perfection in a given 
undertaking, there is no use trying to do anything toward 
improving their knowledge to gain a worthwhile goal. 


It cannot be denied that investors, who apply intelligence 
and study to their problem, fare far better over a period 
of time than the short-sighted individuals, who think it is 
foolish to waste time getting posted upon fundamental facts. 


and then makes his con- 
clusions in a logical way. 


T is because of the fact 

that investing is always 
bound to have hazards 
that THE FINANCIAL 
WORLD likes to have the 
subscriptions of successful 
business men with intelli- 
gence enough to realize the 
limitations of any invest- 
ment service at any price 
but who wish to get the 
maximum in the way of 
essential investment aids 
at a reasonable price. 


F you are the type of in- 

vestor who realizes the 
folly of depending upon 
hit-or-miss information 
and snap judgment in try- 
ing to work out a success- 
ful investment program, 
you are sure to be de- 
lighted with the many 


ways in which THE FINANCIAL WORLD can 
help you solve your investment problem in the next 
12 months. Prepare now by mailing this coupon 
before November 20. 
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ETTER houses. . . better factories... 

better roads and food and clothing. 
Because with pencil and graph, with slide 
rule and calculation, the engineer 1s chart- 
ing the way—is turning visions into 
realities. He is applying the findings of 
science to the task of satisfying your needs 
and wants. 


Under his hand there takes shape the steel 
mill or textile mill of the future. Auto- 
mobiles and overcoats, made by improved 
methods, will be better, yet less expensive. 
More efficient turbine-generators—and 
cheaper electric power will lighten the 
tasks in every home. Improved shoe ma- 


Why Tomorrow Will Be Better Than Today 


chinery—and better and less expensive 


pairs of shoes. 


The engineer's application of electricity 
to every branch of industry has helped to 
make America the greatest industrial 
nation in the world—-has helped to pro- 
vide you with the highest standard of 
living the world has ever known. And 
General Electric engineers and research 
scientists, working in partnership, have 
led in this electrical progress. G-E research 
has provided new knowledge; G-E engi- 
neers have put that knowledge to work to 
make available more goods for more 
people—at less cost. 


G-E research and engineering have saved the public from ten to one hundred dollars 
for every dollar they have earned for General Electric 


GENERAL ELECTRIC 


LISTEN TO THE HOUR OF CHARM, MONDAY EVENINGS, NBC RED NETWORK 
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